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Sparks 


Snug Harbor 
Fully Cured 
Devil’s Due 
Many Firsts 
Pontiac’s Guide 


By 
Chris Sinsabaugh 


OW THAT Hupmobile has rid 

itself of its Old Man of the 
Sea, the Vern Drum administra- 
tion apparently is headed for 
Snug Harbor. It’s been a stormy 
passage, but the skillful naviga- 
tors on the bridge have avoided 
the reefs that at one time threat- 
ened to wreck the old ship. Land 
is in sight and has been for some 
time. 

Without going into details as to 
the legal battles that were fought 
for nearly a year up to show 
time, it must be admitted that 
Hupmobile has demonstrated re- 
markable vitality in surviving the 
buffeting it got in the courts and 
that now it shows every sign of 
recovering its old position in the 
industry. But it only goes to 
prove that if a factory has built 
an excellent product over the 
years, with quality and workman- 
ship the theme song, no referee 
can count 10 on it. And it is its 
intensely loyal dealer body that 
is putting Hupp over the hump. 


x * * 


THE COLUMN has been keep- 
ing its weather eye on Hupmobile 
during its convalescence and now 
believes the doctor is fully justi- 
fied in discharging it from the 
hospital, fully cured of its trouble 

internal dissension. This belief 
follows a checking up on condi- 
tions as of this week. The con- 
ductor finds that the assembly 
lines are producing from 100 to 
110 units a day, which, factory 
folk say, could be doubled easily 
if it were not for a shortage of 
materials, mainly overdrives. The 
books show 680 cars held up for 
this one thing. And there are 
more orders on file right now 
than in any previous November 
since 1929, and it looks as if it 

il be the same way in Decem- 


or ¢ + 
Be wom: CLAIMS to have 
more dealer outlets than at any 
‘rer time in the last three years 
«.d nine months and to have 
«added close to 70 since show time. 
they'll be needed, for President 
Drum hopes to build 40,000 cars 
from this November to the next 
one, which will be seven times 
more than were turned out in the 
preceding calendar year. 
* * a 


THE MAN WHO has to sell 
this projected output is the new 
director of sales, Wallace Mac- 
Donald, who, he tells me, is fol- 
lowing the policies of his pre- 
decessor, the late Bill Hurlburt. 
MacDonald is no stranger to 
4.pp, for his dossier shows seven 


(Continued on Page 23, Col. 3) 
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Big 
Refuse to Aid; 


Labor Interested | 


Washington, Dec. 13.—Despite 
the refusal of most business in- 
terests to co-operate, Major 
George L. Berry, co-ordinator for 
industrial co-operation, yesterday 
announced he intends to go ahead 
with formation of a council for 
industrial progress. The council, 
he said, will make recommenda- 
tions concerning future relation- 





ship between government and 
business. 
The actual formation of the 


council has been postponed until 
some time next week, following 
appointment of representatives of 
12 union labor groups to serve as 
members. A check-up indicates 
that 15 industries will be repre- 


sented on the council. In some 
instances the council members 
will represent industries as a 


whole and in others only small 
units within industries. 

None of the country’s 
manufacturing groups. will 
represented. 

At the conclusion of the indus- 
trial and labor conferences, the 
American Federation of Labor es- 
timated that industry had created 
5,657,000 jobs between March, 
1933, and October, 1935, and of 
these 4,174,000 were created be- 
tween March and September, 
1933, during the period when NRA 
codes were put into effect and the 
President’s re-employment pro- 
gram had the co-operation of in- 
dustry. 


(Continued on 


Output by AMA 
Members Sets 
November High 


New York, Dec. 13.—New evi- 
dence of what is being accom- 
plished under the new fall model 
announcement plan which the 
automobile industry has under- 
taken was revealed this week by 
the regular monthly preliminary 
production estimate released by 
the Automobile Manufacturers’ 
Assn., indicating that the Novem- 
ber output of its members sur- 
passed by 67 per cent the best 
previous November production of 
the group. 

The report placed the output of 
association members for Novem- 
ber at 295,927 units which was 
not only an increase of 43 per 
cent over the preceding month 
but was nearly four times that 
of November last year. The best 
previous November production of 
the manufacturers’ group was in 
1925 when the output totaled 
177,643. 

Because the 

(Continued on Page 2, 
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The 11,000,000th Chevrolet was presented to the Detroit Goodfellows, 
for their use in their annual drive for Christmas contributions. Left to 
right, A. E. Markey, Downtown Chevrolet Co., donor of the car; 
Harold B. Kuder, Goodfellow president; W. J. Graveson, Chevrolet, 
Detroit zone manager, and A. F. Young, Flint regional manager. 








Governors, Newspapermen 


Called to Discuss Safety 


Washington, Dec. 13.--Gover- 
nors of all states and a group of 
nationally prominent publishers 
and heads of press associations 
have been invited by Secretary 
Roper to participate in the acci- 
dent prevention conference to be 
held at the Department of Com- 
merce Dec. 18. 

Admiral Cary T. Grayson, pres- 
ident of the American Red Cross, 
has agreed to open the meeting 
as temporary chairman. Later 
he will relinquish the gavel to 
Senator A. Harry Moore of New 
Jersey, chairman of the general 
committee. 

In announcing invitations, Sec- 
retary Roper emphasized the 
point that the primary purpose 
of the conference was to arouse 
local safety activity, and not to 
organize for Federal control. 

“The object and purpose of this 
conference is not to organize an- 


The Top Ten | 
Passenger Cars 
First Ten in Registrations 


as Reported in ADN today. 
1935 1934 




















Pos. Make Pos. 
1—725,261 Ford 498,305— 1 
2—547,327 Chev. 481,902— 2 
3—325,468 Plym. 280,141— ¢ 
4—148,050 Dodge 81,683— 4 
5—123,722 Olds 65,739— 6 
6—119,428 Pont. 67,232— 5 
7— 64,454 Buick 55,258— 7 
8— 62,164 Hud.* 54,471— 8 
9— 36,035 Chrys. 24,787—10 
10— 33,943 Stude. 37,426— 9 






*Includes Terraplane. 
Total All Makes 
2,324,245 1,730,011 
See total registrations to 
date 1935-1934, pages 20 and 
21, this issue. 









other government bureau. It is 
recognized that the results sought 
must be attained through state 
(Continued on Page 14, Col. 1) 


General Gains 
Are Indicated 


By MEMA Index 


13.—-Seasonal as 
improvement in 
aftermarket and 
increases in original equipment 
shipments because of advanced 
production of new models com- 
bined during October to bring in- 
creases all along the line in the 
Motor and Equipment Manufac- 
turers Assn. index. 

The grand index of all divisions 
for October advanced to 132 per 
cent of the January, 1925, base, 
as compared with 105 for Septem- 
ber and 79 for October last year. 

Shipments to car and truck 
factories for original equipment 
reflected the earlier introduction 
of new models by rising to 137 
from 98 in September. Normally 
there would have been a decrease 
from September as was the case 
last year when October slipped 
to 66 from 71 in September. 

Shipments of replacement parts 
to wholesalers went up to 141 
for October as compared with 135 
for September and 135 for Octo- 
ber a year ago. 

Accessories shipments to whole- 
salers rose to 150, compared with 
129 in September and 107 in Octo- 
ber, 1934. 

Shipments of service equipment 
to wholesalers climbed to 98 for 
October as against 91 in Septem- 
ber and 60 in October last year 





New York, Dec 
well as general 
the automotive 





(Attendance Will 


Surpass 15,000 


By Closing Date 


Sponsors Declare Exhibit 
Most Significant 
Ever Staged 


By JACK WEED 
Atlantic City, N. J., Dee. 
13.— With the expectation 
of exceeding its estimated 
attendance of 15,000 by a 


comfortable margin and de- 
clared by its sponsors to be the 
largest and most significant ex- 
hibit of its kind the industry has 
ever held, the Automotive Serv- 
ice Industries Show was drawing 
to a close today. 

Manufacturers and wholesalers 
of automotive service parts acces- 
sories, tools, equipment and ma- 
terials were in attendance, in- 
cluding representatives from the 
United States, Canada, Mexico, 
and more than 30 overseas coun- 
tries. The exhibition was spon- 
sored jointly by three national 
trade associations, the Motor and 
Equipment Wholesalers Assn., 
Motor and Equipment Manufac- 
turers Assn. and the National 
Standard Parts Assn. 

Atlantic City’s mammoth audi- 
torium was filled to capacity with 
the displays of 340 individual con- 
cerns which constituted the 
largest booth exhibition ever held 
in the United States. With at- 
tendance restricted to manufac- 
turers and a selected list of rec- 
ognized wholesalers and with the 
general public and retail trade 
not eligible to attend, the gather- 
ing represented a large majority 
Col. 1) 


11.000.000 Cars 
Have Come Off 


Chevrolet Line 


Continued on Page 2, 


Detroit, Dec. 13.—December will 
mark two important achievements 
by Chevrolet—the production of 
its 11,000,000th car since the 
founding of the company, and of 
the 1,000,000th car to be built in 
the calendar year of 1935. 

Chevrolet’s 11,000,000th car 
rolled off the line at Flint, Dee. 4, 
one of nearly 6,000 cars built that 
day at the company’s 10 assembly 
plants in the United States. The 
1,000,000th car of 1935 was pro- 
duced on Dec. 12, and the current 
year 1935 will thus go down in 
Chevrolet’s records as its fourth 
1,000,000-car year, the others hav- 
ing been 1927, 1928 and 1929. 

The production of the 11,000,- 
000th Chevrolet was advanced 
considerably by the high volume 
production made necessary by 
current demand for the new 1936 
models, No. 10,000,000 having been 
built late in 1934. The change in 
automobile announcement time 


(Continued on Page 2, Col. 3) 
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Automotive Service Industries Show Comes to End 


Sponsors Term Exhibition 


Most Successful Ever Held’ 


(Conthmed from 


of the entire industry from the 
standpoint of dollar volume. 

The size of this year’s show, 
which was the largest and most 
heavily attended that the indus- 
try has ever held, was declared 
by its leaders to be particularly 
significant since wholesalers’ at- 


tendance reflected tne rapidly im- | 
proving business of their repair- | 


customers. Manufacturers 
being aware of this, 
Atlantic City in order to be on 


hand and secure the business that 


men 


wholesalers are placing in order | 


to replenish their stocks which 
have been held to minimum re- 
quirements for several years past. 

Reflecting similar corresponding 
improvement in overseas markets, 
registration of buyers from other 
countries was double that of any 
previous year, normal export sales 
in the industry running approxi- 
mately 12 per cent of the total 
annual dollar volume. 


Weathered Depression 

In spite of the healthy increase 
that the industry has shown, its 
figures indicate it to have been 
one of a few industries which 
suffered less than most others 
during the depression years, its 
volume having been fairly well 
maintained due to the fact that 
in spite of everything, motor ve- 
hicles have been kept in 


of repair as in normal times. 

Two papers of unusual interest 
to the car dealer and car manu- 
facturer were read before the 
assembled jobbers attending the 
NSPA general session last Satur- 
day. Both were directed at an 
endeavor to point out a solution 
to the jobbers for meeting car 
manufacturer competition in the 
replacement parts field. 

The talk given by Victor C. 
Anderson, Motor and Part Serv- 


ice Inc., Chicago, was entitled 
Car Manufacturer Competition. 
Makers Attitude 


Anderson attacked his subject 
from the point of view that the 
car manufacturer was only en- 
deavoring to protect and partici- 
pate in a market which he in the 
first place created and which the 
product of his factories kept alive. 


In opening his talk Anderson 
said: “We all know that the 


market which we (as jobbers and 
parts manufacturers) are en- 
deavoring to serve was created 
by the vehicle manufacturers. 
We know, too, that in addition to 
being interested from the stand- 
point of profits in the sale of 
parts, they are also interested 
from the angle of keeping con- 
tact wil with Mr. Car Owner so as 


Cord Has 3. 600. 
Prospects; 1,000 
Output in Jan. 


Auburn, Ind., Dec. 13._-Further 
upswing toward quality buying was 
seen in the announcement today 
by Roy H. Faulkner, president of 
Auburn, that the company had 
received 7,639 requests by mail 
for information on the new Cord. 

Faulkner further stated that the 
company had obtained 3,609 pros- 


pects from 15 automobile shows, 
of which only 14.5 per cent are 
from owners of the higher priced 
automobiles. Over 50 per cent of 
the prospects came from owners 
that now drive medium and low 
priced cars, 

“Reception by the public of the 


new Cord at the automobile shows 
has been so enthusiastic that we 
have doubled its projection 
1936,” Faulkner said. “Production 
on the new Cord is being speeded 
up at both the Auburn and Con- 
nersville, Ind., plants and the an- 
ticipated shipments for January 
will total around 1,000 cars.” 


flocked to} 


use, | 
although not in as good a state| 


| 
for 








Page 1) 
to be in a number one position 
when he decides to buy a new 
car.” 
Anderson stressed the _ point 


that although the vehicle builder 
may have had an idea that he 
could control the parts 
through the car dealer channels 
it was quickly found impossible 
when the _ independent 


sales 


o— ne 





garage | 


sprang up and the vehicle builder | 


through lack of vision or 
neglect let the independent parts 


maker come into the picture to| 


supply these outlets. Therefore 
the independent parts builder and 
their brothers who build for both 
the car manufacturer and the in- 
dependent outlet had a beginning 
through the need for a supple- 
mental supply. 

“This new industry did a good 


job, sold good merchandise, gave 
good service and made_ good 
profits. Vehicle manufacturers 


made the list prices and set up 
their program of discounts to the 
various classification of trade.” 
According to Anderson the in- 
dependents followed that price 
structure which should have 
brought about a normal condition 


utter | 





of competition but greed shown | 


by a portion of both the parts 
manufacturers and the jobbers 
for a 
replacement dollar by 
prices brought on bad trade prac- 
tices. When price was met with 
price, inferior quality was _ re- 
sorted to in order to show a mar- 
gin of profit at a still lower price. 
Then came retail stores operated 
by the jobbers. With the retail 
store operation came spot buying 


of unsaleable material and the 
publishing of the wholesale cata- 
log by the jobber which was 


his trade on a fictitious basis. 

While the jobber and independ- 
ent parts 
the car manufacturer’s slog 
genuine parts it must be admitted 
that the parts so labeled are as 
good as the parts originally used 


greater proportion of the | 
cutting | 


x ‘425 / that 
mailed to the car owner to entice | 


manufacturer resents | 
an of | 


in the manufacture of the vehicle | 


and no blame can be attached to 
the vehicle builder in his en- 


deavor to protect that standard | 


of quality. “If only such parts 
were supplied by our branch of 


the industry, the slogan would 
help rather than hurt,” he 
asserted. 


“From the reports of men who 
have contacted the vehicle manu- 
facturer it is learned that gener- 
ally they would be receptive to 
higher price levels on parts but 
previous actions of the independ- 
ent parts industry are a natural 


rr ay 
“0 








BENDIX BOOTHS at the ASI show in Atlantic City last week included those of the Eclipse Machine 
Co., Marshall Asbestos Corp., and Bendix Products Corp., all subsidiaries of the Bendix Aviation Corp. 





barrier favorable | 
action.” 

It is evident, Anderson declared, 
that the competition which con- | 
cerns the independent parts 
maker and jobber lies inside of 
the industry rather than outside 


against any 





of it and that before they can| Flint, Mich., Dec. 13.—Statistical | 
logically approach the question| evidence of the emereenenees | 
of meeting car manufacturer! upturn in Buick affairs was given 
competition considerable work|today by Har- 
must be done in getting their own | low H. Curtice, 
house in order. | president, in a 

Ira Saks, Accurate Parts Mfg. | SUrvey of oper- 
Co. of Cleveland, O., devoted most | @tions covering 
of his talk to the assembled job- |the past three 

months. 


bers in convention in the NSPA 


divisional session of the ASI show During the 





last Saturday morning to the Period, he an- 
threat of car manufacturer ac-j"0UNnCe d, em- 
tivity in the replacement market | P!0yment has 
during the past few years. been at a peak 
Saks pictured the early activ-| for the year 7 
ity of the car manufacturer in| With an average H. H. Curtice 
: of 13,563 em- 


the replacement parts business as 
of 


(Continued 


ployes on the rolls as against an 
average of 6,962 for the corre- 
sponding period a year ago. 
Moreover, employment has stead- 


industrious youth 
15, Col. 1) 


a shy, 


Page 


on 


' 

1] 000 000 Cars |ily inereased, reaching a new 
9 7 ae * i for the year in November 
. ‘ with 14,280 on the rolls through- 
Hay e Come Off | out that month. He indicated 
_ a | there will be little fluctuation in 
Chevrolet Line | Buick employment this winter 
with present levels carrying on 

(Genttunad ae a well into 1936. 
from January to November is Payrolls are the highest since 
| credited by W. E. Holler, vice-| 1929, Curtice said. He pointed | 
president and general sales man- | °Ut that Buick paid to _its em- 
ager, with the company’s record ployes a total of $6,371,727 dur- | 
breaking sales and production in ing the period under survey as 
| November. igainst $2,391,438 in the corre- 
Chevrolet's sponding period last year, an in- 





Sketching progress 


as a large volume producer, | crease of nearly $4,000,000 or 166.4 
Holler stated that 11 years were | Per cent. 

required to produce the first 1,-| The highest monthly payroll 
000,000 Chevrolets, and only 13| since 1929 occurred during Oc- 
years for the subsequent! tober when Buick poured more 
10,000,000. than $2,225,000 into the pockets 


, Ga aat, | 


TO ANOTHER 





B/RECORD BREAKING 


SOME VISITORS at the AC Spark Plug exhibit at the ASI show. Left to Right: Raymond Carey, 
J. C. Hines, A. J. Feinberg, Q. Charleton, W. E. Richardson, R. E. Merrell, W. F. Isherwood, Earl Mc- 
Ginnis, C. S. Rogers, A. S. Holmes, G, S. Moss, and J. F. Kingsley. 


Buick Payroll Highest 
Since 1929 Says Curtice 


tical | of it its employes. This same high 
rate was maintained during No- 
vember. According to the presi- 
dent’s survey, the October pay- 
roll was three and one-third times 
that of October last year while 
the employment roll was approx- 
imately two and one-half times 
as large. 

Since the first of the year, 
Curtice said, Buick has paid its 
employes $18,474,957 and by the 
end of 1935 will have reached a 
total payroll of close to $21,000,- 
000. This will be the highest 
annual disbursement since 1929 
and will exceed the 1934 outlay 
by approximately $5,000,000, he 
said. 

He pointed out that the fore- 
cast of several months ago, that 
more than 10,000 men will have 
had steady jobs with Buick 
throughout 1935, is assured of 
fulfillment. Average daily em- 
ployment since the first of the 
year has been more than 11,000 
men and this will be boosted 
somewhat, he said, by the De- 
cember average which will be in 
the neighborhood of 16,008. 


Out mut by AMA 
The ‘rs Sets 
November High 


(Continued from Page 1) 

fore has staged the introduction 
of its new models in January, 
the association also made avail- 
able comparisons of last month’s 
output with those of correspond- 
ing first new model months. 

These indicated that the No- 
vember output exceeded that of 
the best previous January (Janu- 
ary, 1929) by 10 per cent. 

The association’s figures which 
cover the operations of all but 
one of the major producers in 
the industry, is based upon re- 
ports of factory shipments. Thq 
report is summarized below: 

November, 1935 295,927 


November, 1934 76,353 
October, 1935 206,612 
January, 1929 269,812 
November, 1925 177,643 


11 months, 1935—2,533,436 

11 months, 1934—1,929,510 
Best January output in history of 
the industry. 
Best previous November output 


in history of the industry. 


. ° , 
Sees Big Year 
Fresno, Calif., Dec. 13.—One of the 
most successful years in the entire 
history of the Graham-Paige Motors 
Corp. looms ahead, according to 
fohn Herring of Herring & Kieffer, 
distributors of the Graham line in 
the San Joaquin Valley; and he 
bases his prediction on local condi- 
tions and reports on Graham sales 
from all parts of California. 
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Berry to Go Ahead with Industrial Council 


O——_- -—---—------- sarpenenmnennets - = — ———— - enema . 2 1" — imi ainneeemenieenianemmmaammaaiiil 
Overseas Sales 
By GM in Nov. 


Show Increase 





Labor Supports Plan 
As Industries Balk 


(Continued from Page 1) 

The A. F. of L. report marked | struck a responsive chord in the 
resumption of its employment | minds of thinking men of indus 
statistical service, which had been | try and labor. 
suspended while the system of “The progress thus far has 
gathering figures was revised. clarified the situation somewhat 

The labor organization found] and we are going forward in the 
that there was a larger decline of | work of setting up an industrial 
employment up to the low point} council, exactly as originally 
of the depression and a larger in-| planned, to apply itself to the| 
crease during the last three years| great problems of industry which 
than previous figures had indi-| can never be solved without gen- 
cated. eral discussion and general co- 

In March, 1933, the federation | operation between leaders of in- 
found a total of 15,470,000 persons | dustry, labor and the people.” 
were unemployed, while the num- Claims Advanced 
ber last October was 11,650,000. Labor leaders took the oppor- 
The federation estimated that! tunity to advance their claims for 
600,000 persons reach an employ-| Jegisiation. William Green, fed- 
able age each year. This accounts] eration president, indicated that 
for failure of unemployment fig-| labor would push the O’Mahoney 
ures to drop in proportion to the | pill for licensing industry; would 


New York, Dec. 13.—Sales of 
General Motors cars and trucks 
to dealers in the overseas mar- 
kets during November totaled 
22,737 units. This volume repre- 
sents an increase of 39.4 per cent 
over sales in the corresponding 
month of last year, and 16.7 per 
cent over sales in October this 
year. 


In the first 11 months of 1935, 
sales totaled 258,283 units, repre- 
senting an increase of 26.5 per 
cent over sales of 204,135 reported 
for the corresponding period of 
1934, and the highest 11 months 
volume since 1929. 








These figures include the prod- 
ucts of the corporation’s Ameri- 
can, Canadian, English, and Ger- 








number of new jobs created. ask for a shorter work week, i 
Peak of Boom minimum wage _ standards for Rae : i ; on man factories sold outside of the 
women and minors, elimination LOOKS GOOD, says H. J. Klingler, Pontiac president admiring | United States and Canada. Ameri- 


one of the bronze plaques that go to the company’s zone in each|can-source sales of Chevrolet, 
region having the best safety record at the end of each month. There| Pontiac, Oldsmobile, Buick, La- 
4 ° are five regions and five plaques. Salle and Cadillac vehicles re- 
The A. F. of az = — or standards by management and flected substantial gains in prac- 
alarm in the fact that industry lobar tically all of the 104 countries 


: ; ; ° 
has regained half its depression M Ch ; id th . 

: ni ; ; More than 2,000 persons at- ] comprising the overseas market. 
a bg eeu gy > - tended the conference, the first erry ristmadas ooms General Motors sales of its 
+ lg Me per cent o me GO) sie of Whisk teake up in a Vauxhall cars and Bedford trucks 
. A. more ‘cheerful note was demonstration closely resembling or tevro et Vy orkers es o England, and of 
sounded by the Commerce Depart- a riot. Differences between in- the Opel and Blitz products manu- 
nich o id in its th jy | dustry and the New Deal fiared ; > . factured in Germany, also showed 
ment, which said in its monthly | ; ‘ :t literal combat : he Detroit, Dec. 13.—It will be a encouraging gains in the coun- 
survey of business that industrial into almost literal combat at the ie H i —— 1 ; ; 

Stereo rm Petia stood on outset of the meeting. The auto-|happy Christmas for Chevrolet Al Faeh, CAT Manager tries in which they are produced, 
pr 092.9% avarac, | Motive industry, not an official workers this year. Confined Hospital oe ees 
96 per cent of the 1923-25 average ee , ; ontnien § sta iil eea ontine to ospita 
In October, last year, it was only participant, was an interested ob- Employes in the 24 Chevrolet ai 7 per _ 

75 per cent. Employment was es-| S¢tver of the proceedings. manufacturing and assembly|. Chicago, Dec. 13.—Confined to 

timated at 816 per cent of the| 4 Majority of the business] plants throughout the country are | his home for a week with a severe] iagnomy Tests 
oomn.an : -Hooaecea ee sared with | 8TOUPS attending the sessions de-| putting in full time and drawing| Sinus attack, Al C. Faeh was % . 

78.4 on aaae te Octob = last year, | Clined to co-operate in the forma- steady wages, instead of waiting |0rdered to Mercy Hospital here St; vce | ! , Will 
ee ober last year. | ion of an industrial council to| the call to return to work as they | S¢veral days ago. Latest reports . age ( ry 1 Ss 


At the peak of the boom year, 
1929, a total of 2,000,000 were 
without jobs, the federation found. 


of child labor, enforcement of the 
Wagner labor disputes act and 
formulation of labor and hour 





Major Determined | outline future policies. have previously done at this season. | re that his condition is improved A 

tAnnouncing his intention of Labor, as expected, supported W. E. Holler, Chevrolet vice- Faeh, who is general manager f t Muroe Lake 

y going ahead with his industrial] t,. movement. president and general sales mana-| of the Chicago Automobile Trade 

council, Major Berry said: 2 tea ger, looks to increased business|Assn., served as manager of the 
“Hundreds of telegrams and let- * ~ as a result. Many of them, he|two Chicago automobile shows], Toledo, Dec. 13.—The same 1936 
ters which have come in yester- Pontiac Sales believes, will use their earnings | this year in January and Novem- Willys 77 stock car that recently 
day and today indicate that the : to purchase cars and thus perpet-|ber. The second, at the Interna- | °Ptained a sustained reliability of 
industry conferences which have Nearly Double uate the business improvement. tional Amphitheatre, is univer-|°V¢" 72 miles per hour average 
for their purposes the working : Holler pointed to the wide effect | sally conceded to have been his|'" 4 24-hour run has just com- 
out some solution of the unem- All Last y @ar |” prosperity wielded by the auto-| greatest triumph for showman- pleted another 24-hour run in 
‘ ° : , which it averaged more than 


ployment problem and placing on 
a safe and stable basis the pros- ie tl . - a employing more persons than any | duced. 
: rhio ic #7 > , > » ) ac Z hh., BC. o. LE . s : 
perity which is just now begin OBLAS, eS eral" |other one industry, it is also the] Ag is pretty generally known 
ning to make itself felt have deliveries of Pontiac cars during canine ae a _ : ; ’ 
é s argest consumer of materials}Faeh was responsible for the 


mobile industry. In addition to|ship, attendance and sales pro-| °°" 
36 miles per gallon at an average 


speed of 45 miles per hour, says 
R. J. Archer, Willys, sales mana- 


November were 13,841 it is re-| .)°. ; oe E rer. 

ported by the sales department of whose manufacture means em-| style parade, “Hall of Stars” dec- | °°" 
ll Is B 2° k . Pontiac Motor Co ployment for additional thou-|orative motif and other features These two runs were made at 
uason reaks 53 sands. that made the show so widely | Muroc Lake, Calif. The first one 


This figure is 268 per cent ahead . aes t . : . 
ber /|° November, 1934 and 68 per|,.5°, this year, with the automo-| praised. He has received public| resulted in 1683.3 miles, or an 
All Nov empbel cent better than October. More bile industry humming along at @/ acknowledgment from both K.|average of 70.13 miles per hour. 
° ° 9°) | new Pontiacs were reported deliv- fast clip, and its supplying in-| kK. Kenderdine, president of the|After finishing the 24 hours, an- 
Highs Since 25 vered during each 10-day period | 2UStries also feeling prosperity, it| Chicago Automobile Trade Assn.,jother lap was made at 79 miles 
= of the naasedin than in the entire will be a merry Christmas for] and H. T. Hollingshead, chairman | per hour, Archer said. 
? workers in all branches of busi-|of the show committee 
Detroit, Dec. 13.—Shipments of | Month last year. ness . ; In the second run, an economy 
’ : 7 is £ > ‘ , 974 = —— - " saat 4 > ve i > i 

cars by Hudson for November sae eee See Ona See oe Holler asked for co-operation > car — meee oS 

were greater than for any Novem- ‘ , *“*)" | by state governments in putting . » 2 ae gE i an average speec 
6 : ber to make the retail sales this | ,¢ = : I 6 Move Business 45.02 miles per hour, it is claimed 


ber since 1925. During the past 1936 license plates on sale early : ry o_-™ on ma ; 
month 13,020 Hudsons and Terra- | ¥°! double those of 1934. as @ stimulus to Christmas auto- Syracuse, N. Y., Dec. 13. rhe elec The Ww illys covered 1080.48 miles 
i : ae : tric Auto-Lite Co., of Toledo, O.,|jn this run 
planes were shipped from the . . mobile sales. Michigan, he said, has completed arrangements to move ‘ 
factory, a total wnich exceeds all License Receipts Up took the lead, and already thou-| jts business of manufacturing and The Willys, in racing form, won 
of the shipments of the past six Little Rock, Ark., Dec. 13. —| sands of cars are on the highways| selling electric welders to the Owen-| both American Grand Prix road 
Novembers added together. Revenue Commissioner E. R. Wise-| of that state with next year’s li-| Dyneto Corp. here from the USL]races at Briarcliff, N. Y., in 1934 
“While a great part of this gain | man reports that receipts from mo-| censes. Battery Co.’s plant in Buffalo. Both| anq 1935. It also won the 1935 


is due to the fall announcement | tor vehicle licenses, chauffeurs’| Adoption of the plan by every| USL and Owen-Dyneto are Electric} Gane Cod road race. The Willys 
Auto-Lite subsidiaries. The change 


period this oar, there is & much ee ae ene eUT os, state would, Holler believes, be of will involve removal of $75,000 to 77 also has shown its hill-climbing 
deeper significance, states Roy as compared with $2,162,311.75 dur- incalculable benefit, not only the $100,000 worth of machinery and ability, having set up new records 
D. Chapin, president. Compar- ing the corresponding period last manufacture and sale of cars,| give employment to 100 additional} at Carn’s Hill and Mount View 
ing shipments during - hae year. but to the general public as well.| men. Hill at recent contests staged by 
weeks since announcemen is : ; Serre soni Mas plated i res rang Ri Raga pr aR mgay A 
year with the nine weeks after mobile Club. The Willys ascended 
en “= 1985 —— oe eee en oe 
oon on oo - new record climb, and went u 
have placed 19,224 cars of the ie’ Neher Mtoe? View "Ean AP 
1936 model in the hands of our ee, ee oe ne 
distributors and dealers in the ee te oes pe 
nine weeks since our announce- et avoher. 
ment. During the nine weeks | 
following announcement of 1935 
cars 14,372 shipments were made | 
to distributors and dealers. 
“Retail sales are more than} 
keeping pace with the increased | 
volume of factory shipments. As 
a result we have substantially in- 
creased our production schedules 
since announcement time. One of 
the satisfactory indications is the 
gain in the sale of cars listed 
above the lowest price class. 
While sales of Terraplanes, which 
are competitive in the lowest 
price zone have gained 139 per 
cent, sales of the Hudson Six| 
model have stepped up 232 per 
cent.” 





Auburn Wins 3 Prizes 


At Buenos Aires Show 


Buenos Aires, Dec. 13.—In the 
annual automobile style show held 
here in November, the three Au- 
burn cars displayed all won im- 
portant prizes it is reported. Au- 
burn was the only car to obtain 
more than one prize. 


A 6-54 phaeton sedan and an 
8-52 supercharged sedan won first 
| prizes in their respective cate- 
gories, and the 8-52 cabriolet was 
given fourth prize in its classifica- 
tion. 





NEW STUDEBAKER assembly plant in Los Angeles. The building covers 100,000 square feet and 
approximately 1,000 1936 Studebakers will be built there during December. 
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Congress Must Consider Many NRA Substitutes| 


Present Situation Muddled 


Says Industrial Chairman 





Washington, Dec. 13.—Declaring 
that the evils and adjustments 
against which the National Indus- 
trial Recovery Act were directed 
still exist, the industrial unit of 
the advisory council of NRA, in 
an open letter to trade association 
executives this week, called atten- 
tion to the fact that a great deal 
of legislation to substitute for the 
dead Blue Eagle will be brought 
up in the coming session of Con- 
gress. 

The letter was signed by Howell 
Cheney, chairman of the indus- 
trial unit. 

Of Vital Interest 


Among the pending “issues... 
of vital interest” listed in the 
letter are: 


The Walsh bill on Government 
contracts. 
The Connery 30-Hour Week bill. 


The O’Mahoney bill licensing 
all corporations in_ interstate 
commerce. 


Amendments to the Federal 


Trade Commission Act. 


“The problems of the self-regu- 
lation of business and that of the 
degree of governmental supervi- 
sion are therefore still with us,” 
the letter stated, “and must be 
intelligently faced. There is a 
confused muddle of legislation 
which makes it difficult for any 
business man to understand his 
relations to the anti-trust laws, 


New White and Indiana 
Trucks at Road Show 


Cleveland, O., Dec. 13.—The 
latest White and Indiana trucks, 
designed for road building and 
general construction projects, will 
be displayed for the first time at 
the Annual Convention and Road 
Show of the American Road 
Builders Assn. in the Public 
Auditorium here Jan. 20-25, 

These trucks cover the road and 
general construction fields from 
the lighest units to the heaviest 
tractor-trailer jobs. As a special 
feature of the convention program 
this year the delegates will be 
invited to visit the White factory 
where they will be shown the 
newest machinery for building 
modern trucks. 

Besides having its own booth at 
the show, White will have models 
in other booths to be dispiayed 
with other manufacturers’ equip- 
ment. H. P. Starbird, transpor- 
tation engineer, will be in charge 
of the display at the Road § Show. 















only with relation to the Congress 
soon to assemble, 
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to the Government and to labor. 


“But, Government and business 
must come to some sort of a 
working agreement in the public 
interest. The effort to accomplish 
this is unending. It is for the 
purpose of attempting to reach 
such a working agreement that 
industry and labor will be bending 
every effort for the next few 
months.” 

30-Hour Bill 

Referring to the 30-hour bill, 
the letter states that it will have 
“increased backing because of the 
impracticability of NRA general 
legislation.” 


The letter concludes by pointing 
out that “there is a definite trend 
which must be considered not 





but over the | munity is Indian conscious, with 





WHOOPING IT UP at the Strang Garage, Pontiac dealers in Colorado Springs, Colo. 














years immediately before us.” 


Truckmen Will 


Meet to Discuss 











Washington, Dec. 13.— 


be held here tomorrow. 


the conference was 
Philip A. Smith jr., 


also of Chicago, secretary. 


In addition to addresses by 
Smith and officials of ATA, it is 
understood two executives of the 
Motor Carrier Bureau of the 
Interstate Commerce Commission 
will speak to the cartage opera- 
tors. 


Federal regulation and how it 
affects cartagemen will be the 
principal topic. The status of 
store-door pick-up and delivery 
contracts under the federal law 
will be covered. 


The discussion of regulation 
will also take in rates and tariffs, 
instructions in filling out forms 
for certificates or permits, and 
possible conflict between state 
and federal jurisdiction in such 
matters as insurance bonds 
safety, ‘hour limitations, etc. 


De Soto Dealers Offer 
‘Winteready’ Used Cars 


Detroit, Dec. 13.—Co- -operating 
in the nation-wide safety drive, 
De Soto dealers this week 
launched a concentrated cam- 
paign to help motorists obtain 
safer transportation for the dan- 
gerous winter months. 


Allan McFadden, De Soto’s na- 
tional used-car director, an- 
nounced the campaign. He said 
dealers throughout the country are 
putting on special sales of “win- 
teready” used cars, completely 
conditioned for cold weather op- 
eration. 


“Recent traffic surveys show 
that approximately one out of 
every six motorists is operating 
an old car with inadequate 
brakes, unsafe headlights and a 
run-down battery,” he pointed 
out. “There are literally millions 
of motorists trying to make their 
old buses last through another 
winter, and they are endanger- 
ing their own lives and the lives 
of others with this false economy. 


“With steadily increasing new 
ear sales, De Soto dealers have 


been able to build up an ade- 
quate supply of good used cars. 
Now they are putting all of these 
used cars in good condition for 
winter operation, and are offer- 
ing them for sale at low prices. 
The “winteready” used car in- 
cludes anti-freeze in the radiator, 
an adequate heater, winter oil 
in the crankcase and _ winter 
greases in the transmission and 
rear axle. Good brakes are prop- 
erly equallized for safety. The 
tires have a safe tread for slip- 
pery pavements and the wind- 
shield wiper has been put in per- 
fect condition. The body has been 


carefully checked to eliminate 
drafts. 

McFadden pointed out that 
conditioned, “winteready” used 


cars are not only safer, but also 
are much more economical to op- 
erate. 

“The special campaign just 
started this week, but it has al- 
ready had a marked effect on 
used car sales,” he said. “Our 
dealers report their used car sales 
up from 50 to 100 per cent.” 


US Regulation 


A meet- 
ing of the national steering com- 
mittee and other leaders in the 
Local Cartage Conference Group 
of American Trucking Assns. will 


According to J. Ninian Beall, 
Washington representative of the 
group and of counsel for ATA, 
called by 

Chicago, 
chairman, and Curtis C. Stewart, 





Here is a group of the older boys 
fits, 


St. Nicholas to 


With Many Oldsmobiles 


Lansing, Mich., Dec. 
fall announcement of new auto- 
mobiles will 
Claus will carry 
more cars in his 
pack than ever 
before, in the 
opinion of D. E. 
Ralston, Olds- 
mobile vice- 
president and 
general sales 
manager. 

In past years 
men have been 
reluctant to give 
automobiles as a 
Christmas gift 
to their families because new 
models were usually announced 
early in January. With 1936 cars 
already announced and in all 
dealer showrooms, it will be pos- 
sible for father to solve his Christ- 
mas worries by lumping all his 
purchases and give a new car to 
the family, he pointed out. 


“The response of the American 
public to the fall announcement 
plan has been remarkable,” said 
Ralston. “Reports from our deal- 
ers show that twice as many 1936 





D. E. Ralston 


Correction 


The caster on the front axle of | 
Hudson and Terraplane_ cars, 
which was stated in ADN Nov. 
30 as 2% degrees, should be from 
3% to 4% degrees. 

This statement was contained 
in a story on servicing the 1936 
Hudsons and Terraplanes, on 
page 19. 





DIAMONDS, worth a fortune, 
are part of the production equip- 
ment of Dodge. They average five 
carats in weight, are set in tools 
used in trimming abrasive wheels 
that grind engine components and 
other car parts. 
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The com- 
Indian wares, curios and customs played up generally by the populace. | 
from the Cheyenne Indian School, who have their own ponies and out- 







And they helped make things hum. 





Load Pack 


13.—The | Oldsmobiles were sold in Novem- 
in January, 
mean that Santa/} When 1935 models were presented. 
“By the same token Christmas 
in cars should take a 
The head of the 
family can buy a car with the 
assurance that it won’t be out of 


ber as were sold 


business 
sharp upturn. 


date in January, and he and the 
family can enjoy the comforts 
and safety of a new car through 
the winter months. 

“There 
toward replacing the old car. 
People are spending more. Christ- 
mas in all lines of business prom- 
ises to reach new highs. And 
already we found that many men 
and women are planning on buy- 
ing an automobile as a Christmas 
present for the family. 

“Never before has the industry 
had an opportunity to serve as 
Santa Claus in such a big way 
as this year.” 


Buying Habits 
Changed Says 
GM [of Canada 


Oshawa, Ont., Dec. 13.—En- 


| tirely normal is the desire of the 


public to drive a new car during 
the winter. Normal, too, is the 
tendency to want a next-season 
model and, therefore, a great deal 
of car buying at the year-end 
used to be postponed because the 
new models were not ready. 

Early announcement of the 1936 
cars has changed all that, and 
when the sales for November and 
December of 1935 are totaled up, 
it will perhaps be discovered that 
the buying habits of the public 
have been changed sufficiently to 
accomplish what the motor indus- 
try wants, namely, the spreading 
of employment through the year, 
rather than have it concentrated, 
as in the past, in the early spring 
months. 

Index of this change in habits: 
sales at Montreal show, Nov. 23 
to Nov. 30, were reported by 
General Motors to be double the 
sales at the Montreal show of 
January. Sales at Toronto show 
in November were 75 per cent 
higher than at January show. 
Chances are that year-end buying 
will be greater next year, when 
these purchasers report what a 
paying investment they made in 
added winter comfort and econ- 
omy of operation. 


Hit Non-Residents 


Sacramento, Calif., Dec. 138.—Non- 
resident motorists registering their 
cars in California for the first time 
in 1936 will pay $6 for their license 
plates as against the $3 fee collected 
from resident automobile owners. 

















is a strong tendency 






Nash Chieftains 
Complete Swing 
Around UU. & 


Kenosha, Wis., Dec. 13.—Senior 
officials of Nash Motors Co. com- 
pleted a flying transcontinental 
business trip which started with 
the dealers’ meeting at the New 
York Show and continued across 
the United States to Portland 
Seattle, San Francisco and Lc 
Angeles. 


In the party are E. H. McCart: 
president; C. H. Bliss, vice-presi 
dent and director of sales, ay 
Courtney Johnson, general sales 


of the sales and _ promotional 
staffs. Charles W. Nash, chair- 
man of the board was present 
at meetings in New York, Boston, 
Chicago, Minneapolis and Mil- 
waukee. The other members of 
the party visited all important 
centers at which automobile 
shows were held, from the At- 
lantic to the Pacific, the journey 
occupying about seven weeks. 

The purpose of the trip was 
the stiffening up of the Nash 
sales organization in the field and 
the obtaining of a closer and 
more intimate contact between 
the factory and dealers. 


“We have been greatly surprised 
and interested to find a definite 
trend manifested in all parts of 
the nation toward the higher 
priced car. Show sales and pros- 
pects have been disclosed as much 
higher in the past few years and 
in some territories in larger vol- 
ume than ever before. Of these 
the percentage applying to the 
models in our higher price 
bracket has increased in volume 
to almost a startling extent. 


“The conclusion is that the 
purchasing power of motorists 
has increased materially and is 
increasing. Otherwise the volume 
of interest would be in the lowest 
price class. In our case we found 
that the top line of Nash for 1936 
is receiving much more attention 
than we had even hoped for when 
the line was designed, in compari- 


son to lower priced models. Pros- 


pective buyers are reaching out 
for more expensive—which means 
safer—cars.” 


Accidents Down 


Minneapolis, Minn., Dee. 13.— 
Minnesota is one of 20 states show- 
ing decreases in automobile fatali- 
ties in the first three quarters of 
1935, the Aetna Casualty & Surety 
Co. reported today. Fatalities in- 
creased in 18 states, while in 15 
states figures have not yet been 
compiled. 

Minnesota deaths went down 
from 474 in the first nine months 
of 1934 to 405 in a like period this 
year. The company estimates the 
national toll also has been reduced 
slightly. 
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Reeves Estimates °35 Auto Production at 4,1 


Truck Out put Exceeded Only 
By 1929--Production Evened 


New York, Dec. 13.—An output 
of 4,150,000 cars and trucks in 
the United States and Canada is 
indicated for 1935, according to 
Alfred Reeves, vice-president of 
the Automobile Manufacturers 
Assn, 

This surpasses all years back to 
1929 and exceeds last year by 45 
per cent. 

Indicating the increasing use of 
trucks for transportation, is the 
figure of 760,000 units, which is 
the second largest year on record, 
being exceeded only by 1929, 
when approximately 66,000 more 
units were made. 


Truck Production 


Production of trucks in the 
fourth quarter will establish a 
new high record. 

Reeves estimated that registra- 
tion of all cars and trucks com- 


bined at the end of this year, | 
based on reports from the states, | 


will approximate 26,000,000  ve- 
hicles—a gain of about 4'4 per 
cent over last year. 

Of this number, 3,550,000 are 
commercial vehicles, setting a 


new high record by exceeding the 
1930 registrations of 3,486,000. 

Sales of American cars outside 
of the United States during the 
present year will be about 550,000 
—a gain of 29 per cent over 1934, 
the foreign sales representing 
13% per cent of the total produc- 
tion. 


Now Stabilized 


Stabilization 
throughout the year was largely 
accomplished in 1935 in that fall 
announcements had the effect of 
increasing sales in the 
quarter. This is indicated by the 


fact that production of passenger | 


cars equal 26.3 per cent of the 
estimated year’s output and the 
fourth quarter production of 
trucks comprised 25.1 per cent of 
the year’s truck output. How- 
ever, during the last half of 1935 
passenger car production com- 
prised 42 per cent of the year’s 


Scientist Sees 
Low Grade Fuel 
In General Use 


Dec. 13. 
the 
gasoline 


automotive power 


This is the belief of Dr. John 
Carroll, New York scientist, at 
the recent North American Gaso- 
line Tax Conference here. 

The first change in fuel will 
be brought about, Dr. Carroll be- 
lieves, by development of the 
diesel engine. 

Solid fuels are an almost posi- 
tive development, he said. These 
fuels will be injected rather than 
flow into engines. 

Subsequent generations will use 


Ark., 
years 
from 


Hot Springs, 
Within a few 
will be away 
the source of 


as 


atomic energy, Dr. Carrol] 
prophesied. 

With the general use of low 
grade fuel in diesel engines, he 
said that modern refinery pro- 
cesses would be eliminated and 


that the life of the world’s petro- 
leum resources would be greatly 
prolonged. 

Although Dr. Carroll no 
immediate change in the type of 


sees 


motor fuel within five years, he 
said that within 25 years the 
lower types of petroleum will} 


control the field. 

Dr. Carroll does not believe 
that alcohol will ever successfully 
compete with petroleum products. 
Dr. Leo Christensen, on the other 
hand, is convinced that power 
alcohol from corn, artichokes, 
beets and other farm products is 
destined to become a potent fac- 
tor within a few years. Nearly 
a score of power alcohol produc- 
tion plants are planned for con- 
struction with the next five years, 
he announced. 


of production, 


fourth | 


swing | 


total, while the last half of the 
year included 46 per cent of the 
year’s output of trucks. It is ex- 
pected that next year the per- 
centage of passenger cars sold in 
the last half will approach 50 per 
cent, due to the 1935 fall an- 
nouncements of new models mov- 
ing forward part of the spring 
demand for cars. 
Macauley Presides 

Reports to the meeting over 
which Alvan Macauley, Packard 
president, presided, indicated con- 
tinued buying of new motor cars 
during the fall months, along with 
some advances in the sale of used 
cars so generally being offered 
throughout the country at bar- 
gain prices and most of which, 


because of the general improve- | 


ments in cars over the past five 
years, now offer excellent trans- 
| portation at very low cost. 
Export trade, railroad traffic, 
| shows, and safety campaigns, 
| were other subjects considered by 
| the industry’s executives, 


‘Hoffman Appeals 
| To Dealers for 


Co-ope ‘ation 


St. Louis, Mo., Dec. 13.—-Con- 
|tributing to the efforts of the 
National Automobile Dealers 


| Assn. and to the efforts of vari- 

ous state dealers associations to 
|promote traffic safety through 
|the co-operation of individual re- 
tailing dealers, Harold G. Hoff- 
man, governor of New Jersey, has 
jissued a statement to be dis- 
tributed by the national organi- 
|zation to the dealer body of the 
| United States. 

In the statement, just issued by 
headquarters in the official 
NADA Bulletin, he asserts: 

“Modern comets of the high- 
|} way hold an element of potential 
|danger and unless there is co- 
| operation to curb accidents 
through education of buyers, laws 
|are liable to intervene, very pos- 
|sibly to the serious detriment of 
the automobile business.” 

He states that particularly in 
the last few months the traffic 
safety problem has become the 
| direct concern of everyone. Other 


excerpts from the statement of 
the governor, an authority on 
traffic problems, having been 
state commissioner of motor ve- 
hicles, follow: 

“Jarred out of comparative 
complacency about the annual 
toll of life and limb exacted by 


motor vehicles by fatality and in- 
jury figures that had mounted to 
horrifying heights, Americans 
have universally agreed that the 
question is one with which they 
can temporize no longer. 


“The purchaser of a motor ve-| 


hicle should be sent out in his 
new car with adequate knowledge 
of the tremendous forces for 
evils as well as good that lie be- 
neath his finger and foot. With 
all the astonishing advances in 
mechanical design and _ safety 
equipment intelligent operation 
cannot be guaranteed. 
at this point that individual re- 
sponsibility must be accepted by 
the dealer.” 





Election ot Officers 


Chicago, Dec. 13.—Election of 
|officers for the ensuing year will 
|highlight the annual banquet of 
the Illinois Automotive Assn., set 
for next Thursday night at the 
Hotel Sherman. 

The dinner will also be 
casion for honoring past 
dents of the association, 
was organized in 1926. 

Henry Trauscht, president of 
the IAA, will be toastmaster at 
the banquet. A series of enter- 
| tainment numbers will feature the 
| program. 


an oc- 
presi- 
which 





And it is| 


To Feature Banquet | 


City, Dec. 13.— The 
government’s reciprocal trade 
policies for the promotion of 
foreign trade were vigorously en- 
dorsed by Pyke Johnson, vice- 
president of the Automobile Man- 
ufacturers’ Assn., in an address, 
Dec. 11, at the Overseas Automo- 
bile Club session here. 

Citing factors which contribute 
to an optimistic outlook for ex- 
port operations, Johnson declared: 
“Perhaps the most important of 
all of these is found in the new 
foreign trade policies of the 
United States, inaugurated at the 
request of President Roosevelt 
and now successfully passing 
through the first stages of their 
operation under the _ broad- 
visioned and skilled guidance of 
the Secretary of State.” 

Johnson disclosed that the total 
market for American motor ve- 
hicles outside of the United States 
has increased three-fold since 1932. 

Addressing himself to charges 
that the reciprocal trade program 
is inimical to the best interests 
of agriculture, Johnson observed, 
“Many who speak for the farmer, 
warn him against imports. Yet 
a rational analysis of the tariff 
rates shows that the farmer loses 
more in the added cost of the 
things which he buys than he 
could gain in the commodities 
which he sells. 

“If the automotive industry is 
used as a fair example, what stu- 
dent of our industry would be- 
lieve that an industry which de- 
pends for its living upon sales to} 


Atlantic 














MOUNTING the _ 110 horse 
power V-12 engine in the single- | 
unit all-steel “bridge truss” body 
is virtually the final major pro- | 
cess in the assembly of the Lin- 
coln-Zephyr. Photo shows work- 
men lowering an engine upon its 
| rubber cushion supports. 





| Hudson, 


| 
| 


Reciprocal Trade Program 


Endorsed By Pyke Johnson 


the farmers here, which does 85 
per cent of its trade at home, 


IT LOOKED LIKE THIS at the recent Kansas City Auto Show. 
new municipal auditorium. The show was reported a great success, 


would support any program which | 


would adversely affect the buying 
power of the farmer. Yet our in- 
dustry has been a principal and 
an outspoken proponent of the 
reciprocal trade program from 
the beginning because we _ be- 
lieve that in its essence it pre- 
sents the soundest principles of 
Americanism.” 


Textiles Will Be 
Explained to 


SAE Members 


Detroit, Dec. 13.—Automotive 
engineers will learn a few things 
about the problems that the tex- 
tile engineers and chemists have 
to struggle with when the Society 
of Automotive Engineers, Detroit 
Section, meets Monday evening 
for its regular monthly session 
at the Book-Cadillac Hotel, The 
meeting will be open to anyone 
interested in the automotive in- 
dustry. 

For example, they will find out 
why colors don’t always run true 
to form or style, according to V. 
P. Rumley, who is in charge of 
the meeting. “One dye will pro- 
duce two decidely different shades 
when two different shipments of 
wool, though of the same grade 
and type, are used,” said Rumely, 
who is factory superintendent of 
and a vice president 
of the SAE. 

Variants, these peculiar vagaries 
of engineering and chemistry, will 
be minutely described by experts 
from the American Woolen Co., 
which produces a large part of 
the fabrics used in the manu- 


facture of automobile bodies. Mo- 


tion pictures showing how fabrics 
are made, right from the wool as 
it grows on the backs of sheep 
and goats until it emerges in the 
finished fabrics, will be exhibited 
Among these experts to speak 
will be Harry Grimes, H, Temple- 


ton, and FE. Adams, all connected | 


with the Wood Mills of the Amer- 
ican Woolen Co., Lawrence, Mass. 
Preceding the banquet there will 
be an exhibit of textiles and ex- 
perts will describe the processes 
of manufacture. 
Favor Insurance 

Hartford, Conn., Dee. 13.—Infor 
mal polls conducted by the Con- 
necticut Motor Vehicle 
at its compulsory inspection sta- 
tions throughout the state indicate 
that a majority of Connecticut car 
owners favor compulsory liability 
insurance. As the polls covered 
only a few thousand of the several 
hundred thousand car owners who 
brought their vehicles to the inspec- 
tien lines, the result of the poll is 
not considered conclusive. 


Department | 











The first event scheduled in the 


Oct. Financing 
Report Reveals 
Sharp Increase 


Washington, Dec. 13.—A sharp 
increase in the volume of whole- 
sale automotive financing took 
place during the month of Oc- 
tober, it is revealed in figures 
just released by the U. S. Bureau 
of the Census. 


October financing at wholesale 
totaled $78,577,367, against $41,- 
318,194 in September of this year 
and compared with $46,495,841 in 
October, 1934. For the first 10 
months of 1935, wholesale finan- 
cing aggregated $1,112,021,466, 
which compares with $838,807,078 
in the corresponding period of 
last year. 

Retail Financing 

Retail financing, at $78,903,776, 
was down somewhat from Sep- 
tember, but was up as compared 
to October of last year. The 10 
months’ total at retail this year 
was $960,111,912, whereas it was 
$788,827,020 in 1934. 


It is noteworthy that the total 
of wholesale financing this year 
to October -$1,112,021,466—already 
is substantially above the aggre- 
gate for the entire year of 1934, 
when the figure reached was 
$907,314,729. 

New car retail financing in Oc- 
tober of this year was just a 
shade under October of 1934; the 


figures are $44,024,207 and $44,- 
130,425, respectively. However, 
the 10 months’ total this year, 


at $592,409,419, exceeded the cor- 
responding period of 1934 by a 
substantial margin. Used car fi- 
nancing, at $33,992,779, was slight- 
ly up over September, 1935, but 
was a good deal larger than the 
total set in October of last year, 
namely, $26,011,360. 


10-Months Total 
Also, this year’s 10 months’ to- 
tal for used car financing was 
higher than for the same period 
last year. The figures are $353,- 
223,258 and $258,766,322, respec- 
tively. 


Florida Used Car Law 
Undergoes Court Test 
Miami, Fla., Dec. 13 (UTPS).— 
The 1935 law which requires in- 
dividuals or dealers of used cars 
to pay registration fees and post 
bonds on automobiles which are 
bought in another state and sold 
in Florida, is being tested in a 
local court. Charges are being 
made that such a law is unconsti- 
tutional in that it imposes un- 
lawful restraint on interstate com- 
merce. 
The law does not apply to 
“trade-ins” or new automobiles, 
which places the new car dealers 


| beyond its reach. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its coiumns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value. 


SATURDAY, DECEMBER 14, 1935 


Hiring A Top Hand 

qyey 12 days remain, although we scarcely realize it 

before old St. Nicholas makes his perennial visit. 
Dealers who during the past few weeks have added the 
shaggy old boy to their sales force may find, indeed, that 
they have hired a “top-hand.” The full value of Christ- 
mas sales campaigns this year cannot be adjudged until 
after the day has come and gone. 

Most of us decide about Jan. 1, that the following 
Christmas we will not give presents nor send cards. We 
are hard-boiled and will not be swayed by commercialism 
in another year. Never-the-less, along about Dec. 20 our 
determination wanes and before the fateful Dec. 24 we 
burst into a panic of purchasing that generally leads us 
to lengths far in excess of our more methodical friends. 
It is these buyers that the Christmas campaign will effect 
most in the next 12 days. Many of them, perhaps, have 
never thought of a gift so large as an automobile and 
your suggestion now may turn the trick. 





10TH. YEAR 














Governor, the Gay Deceiver 
1 NEW YORK this week up pops the devil again in 
suggestions that governors be placed on all cars, limit- 
ing their speeds to 50 miles an hour or under. Lest our 
position in regard to speed be misunderstood, may we 
state again that we do not approve reckless speeds and 
we do advocate speed in cars for speed alone. 


Accident records in many states have revealed, however, 
that a high percentage of fatalities involving automobiles 
occur at speeds under 20 miles per hour. There is no 
count, and never will be any count, to show how many 
accidents are avoided daily through the ability of a car 
to accelerate quickly, smoothly and surely. This element 
of performance ability in our present cars is a factor for 
safety as important as the factor created by the cars 
ability to stop quickly. 

Our question about governors is this: If we assume) 
that 50 miles an hour is a safe speed and govern all our 


cars to that rate, will we have improved conditions in our | 
| trade-paper reporter) 


city streets? What (aside from commonsense) will pre- 
vent a driver from driving his car 45 to 50 miles an hour 
through city streets within the limits of his governor? 
Then, there is the added hazzard of the driver who pulls 
out of line on the highway to pass the car ahead. When 
he has reached the other lane he finds an uncoming car. 
He steps on the gas but by this time he has reached the 
governed speed of his car and has no acceleration left. 
Will this reduce accidents? 

There are those who tell us that drivers would soon 
learn to what extent the wings of their cars had been 





clipped and knowing the limits of their cars would not 
pull out of line. By the same token could we not reduce 
accidents by limiting the braking efficiency of the car so 
that it would require 300 feet to come to a stop? Under 
such conditions drivers would have to limit their speeds 
to the efficiency of their brakes. 

By and large we feel that the research and engineering 
which has gone into the present day car should not be 
thrown away through shortsighted controls. Rather, we 
feel, a national study of present troubles is needed in 
order to place in the proper order of importance the 
factors contributing to accidents and then start at the 
head of the list to correct them. 










Atlantic City, Dec, 13. 


A Point From the sky- 
Of scraper room in 
View the new Hotel 


Claridge where I 
write this I can look some 3,000 
miles to where the sun is lifting 
itself out of the old Atlantic and 
there is not one single “service 
job” in sight! If I “about face,” 
however, I am facing 26,000,000 
motor vehicles which are being 
cranked up to go somewhere this 
morning and I can remember that 
some of the optimistic “nuts” like 
myself are predicting 5,000,000 
new vehicles to bear the vintage 
mark of 1936 which will be poured 
into our highways in the next 52 
weeks. 

* * * 

NOW IT IS to “service and 
maintain” these vehicles of trans- 
portation that there has grown up 
such organizations as the Motor 
& Equipment Mfg. Assn., the Na- 
tional Standard Parts Assn. and 
the Motor & Equipment Whole- 
salers Assn., which combined two 
years ago to put on the first 
Automotive Service Industries 
Show at Chicago. Last year the 
show (now referred to as the 
ASI) was held in Cleveland and 
was opened here at the munici- 
pally-owned auditorium on Mon- 
day of this week, 

aa * * 

FOR SOME OF US who have 
grown up with the smell of new- 
car paint in our nostrils it comes 
as somewhat of a shock to real- 
ize that “big” as we think the 
new car business is and all-im- 
portant as we consider the “brass- 
hats” among the manufacturers 
to be, that (someone page Mr. 
Ripley) the number of men em- 
ployed, the amount of annual 
payroll and the value of materials 
consumed in “maintaining and 
servicing” these motor cars and 
trucks on the streets and high- 
ways of America is just about 
double that of the parent fac- 
tories. 

*” * * 

AND THAT IS WHY Mr. 
Joseph Binns, who manages this 
delightful hostelry by the sea, 
tells me that “this is the largest 
convention crowd entertained in 
Atlantic City since the American 
Medical Assn. and they registered 
22,000 delegates and friends,” so 
it begins to look as if the opti- 
mistic prediction of 14,000 visitors 
made in ADN last week will be 
exceeded when the final reports 
are in. To appreciate what this 
means in comparison with our 
better-known national auto shows 
you must remember that this is a 
“closed-door” show for the trade 
only. Even the “jobber guests” 
are invited only on Thursday and 
the manufacturers and main- 
tenance trade on Friday. Every 
man is labeled with a big easy- 
to-read button so that the men in 
the booths can spot a cash cus- 
tomer from a competitor (or 
as far as 
they can see one. There are few 
customers cigars wasted at this 
show. 

* * * 

IT IS QUITE generally ru- 
mored that the ASI show next 
fall will move to the ampithe- 
atre at the stock yards which 
housed the phenomenally suc- 
cessful 1935 Chicago automobile 
show. That will undoubtedly in- 
crease the attendance from the 
central and middle west. 

ea * * 

THE CLOSED DOOR trade- 
only policy of this show empha- 
sizes in my mind one of my pet 
hobbies, to-wit: That one or more 
days preceding each national 
automobile show should be closed 
to the public and passes issued 
strictly to bona-fide automobile 
dealers. At New York this could 
occur on Sunday. At Chicago, 
which, because of its central loca- 
tion, will attract a very large 
dealer attendance, it should run 
two days, Thursday and Friday. 
—G.MS. 
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Hiring a Top Hand 


In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. Readers 
ate invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Kudos 


I have just read with considerable 
interest your fine story in “Sparks” 
on the organization with which I 
am proud to be associated. 

Personally, I not only appreciate 
the editorial, but I am also grateful 
for the sincere motive which I know 
prompted its publication. 

Like yourself, I have been asso- 
ciated with several organizations in 
my business career and I have yet 
to find one of a civic nature that 
can compare with the unselfish back- 
ground exhibited by this organiza- 
tion.—F. E. Ballantyne, general man- 
ager, The Automobile Club of Phil- 
adelphia. 





Has Auto-Bug 

I have in my possession an Auto- 
Bug. Model FD, manufactured by 
Auto-Bug Co., Norwalk, O. in 1905. 
This is a “Runabout” 36-inch wheels, 


(buggy wheel type), original 
body, top, tires, oil lamps and 
squeeze horn. Original paint; all 


as shipped from factory, in good 
running condition. 

Can you give me any information 
as to the successors of the Auto- 
Bug Co.? I have been informed 
that this car is the oldest “original” 
car as shipped from factory.—A. M. 
Lockard, 40 Buchannon Ave., Mor- 
gantown, W. Va. 


Duty 


There seems to be considerable 
confusion as to the exact meaning 
and the working out of the new 
automotive duties in Canada. 

Since 1931 United States cars 
were required to be invoiced at a 
discount of not more than 20 per 
cent and this was taken as the value 
for duty purposes, to which was 
added the 3 per cent U. S. Federal 
Tax. The duty on cars up to $1,200 
was 20 per cent, over $1,200, 30 per 
cent and over that 40 per cent, with 
an excise tax on the duty paid value 
of 5 per cent on cars up to $1,200 
and on cars over that amount 5 per 
cent up to $1,200 and 10 per cent 
on value in excess of $1,200, and in 
addition to this 6 per cent sales tax. 

The order-in-council fixing the 
maximum discount has now been 
rescinded, effective Jan. 1, 1936. 
This means that cars will now be 
valued for duty purposes at the full 
discount, plus the U. S. Federal Tax. 
The duty on cars $1,200 or under 





will be 17% per cent, cars $1,200 to 
$2,100 22% per cent and cars over 
that amount 30 per cent. These are 
the rates under the intermediate 
tariff which is extended to the 
United States by the terms of the 
treaty. The excise tax of 5 per cent 
on cars under $1,200 is wiped out 
automatically by their inclusion in 
the intermediate tariff and cars of 
this value will be subject to the 
regular 3 per cent excise. Since 
there is no provision of this kind 
in the war revenue act, for cars 
over $1,200 the old rate of 5 per 
cent and 10 per cent will remain. 
The cars in the higher bracket, of 
course, being valued at the full 
discount. 

This will be the situation after 
the first of the year and this lower 
duty should stimulate business in 
imported cars.—A. O. Thorne, man- 
aging secretary, The Canadian Im- 
porters Assn., Toronto. 


AS OTHERS 
SEE IT 


Saving by S$ peeding 


The United States Bureau 








of 
Standards has figured out that the 


“typical” motor car will run 19 
miles on a gallon of gasoline at a 
speed of 10 miles an hour; 18 miles 
at 30 miles an hour; 16 miles at 
40 miles an hour, and only 15 miles 
at 50 miles an hour. 

So we travel more slowly on our 
good roads and save gas? Let’s see. 

We start out on a journey of 285 
miles. If we travel at 10 miles an 
hour, we get 19 miles to the gallon, 
and we do the trip on 15 gallons. 
But if we travel at 50 miles an hour, 
we get only 15 miles to the gallon, 
and use 19 gallons. 

So we go at 10 miles an hour and 
save four gallons, or about 80 cents. 
We also consume 28.5 hours making 
the trip, whereas if we travel at 50 
miles an hour we take only 5.7 
hours. 

In 28.5 hours we buy at least 
three meals on the road and spend a 
night in a hotel. That would cost, 
all told, perhaps $4. In 5.7 hours 
we spend nothing for food. So by 
going at 50 miles an hour and spend- 
ing 80 cents more for gas, we save 
$3.20. 

So what?—The Detroit News. 





a 
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YOU HAVE FRIENDS 
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with the greatest Chevrolet in a quarter-century of Chevrolet manufacture 


P cHEVROLET CHEVROLET dealers are on their way to one of the _ training program designed to increase the efficiency of individual 

most profitable years in all Chevrolet history! salesmen; with effective used car merchandising; and with hints 
Their goal is set; national business conditions favor their efforts; business management that will stop leaks and step up profits. 
and public preference for the 1936 Chevrolet as the only complete Again in 1936 Chevrolet dealers are going places—and again in 
low-priced car promises attainment of their objective. 1936 Chevrolet will help them to arrive! That is the whole spirit 
highly organized Sales Department, geared to give them every help! them: When you have the Chevrolet franchise, you have friends! 
With well-planned advertising campaigns; with a new retail sales CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 

6" NEW GREATLY REDUCED G.M.A.C. TIME PAYMENT PLAN 


Now Chevrolet dealers have the further advantage of the new G.M.A.C. 6% Plan —the 
most convenient, most economical and easiest to understand of any time payment plan. 


CHEVROLET 


A GENERAL MOTORS VALUE 








Sales Program Banishes 


Bugaboo of Ford Agency 


By NORMAN L. PARK 


Pittsburgh, Dec. 13.—Using a seven-point plan that is 
streamlined with merchandising wisdom and fortified 
with good common sense, one of this city’s up and going 
Ford agencies has changed its used car bugaboo to one 
of the most satisfactory units of its three-cornered sales 


effort. 
A few weeks ago Automotive Daily News described the 


opening of an exclusive new car sales room by Wilson & 
White, Inc., in the down-town ©——— 
section of Pittsburgh, but even 
more interesting to dealers 
with large used 
car stocks is 
the operating 
method of this 
agency’s third 





under one roof chooses its locality 
with new car sale foremost in 
mind. A good area for new cars 
sales isn’t always the best for 
service business, and quite often 
it is the poorest for used car sell- 


ing. 


NEIGHBORHOOD 
SALES AND 
SERVICE PLAN 


ae poco After careful survey the Senior 

ane in the White leased an empty garage 

; building on the main thorough- 

North side. fare in west Northside, an area 
When Frank ae 


inhabited largely by the working 
class of people. The houses are 
old and the rentals are low. The 
tenants work in the heavy indus- 
trial mills along the nearby Ohio 
river, and the bulk of them are 
prospects either for used cars or 
none at all. They are the type 


White, president 
and general 
manager of 
Wilson & 
White, Inc., made a_ decision 
to transfer all of his used car 
operations from the main plant 
on Water street, Downtown, to 





: ; | that do little traveling, don’t 
Eero i canes at — about, and like to shop at 
PP : ome. 


managing the new branch or a 
four-year course in college. The 
ideas which his father advanced 
about the used car work were 
so inviting that young White 
elected to tackle the job, and 
neither he nor his father have 
had any regrets. 

Here is the seven-point pro- 
gram for the branch: 

Select a location in a defin- 

itely favorable “used car” 
area. 
= Keep the bulk of the stock 

under a roof and display only 
a few cars a day, rotating these 
specials every day. 
3 Fully recondition every used 

car, and be satisfied it is right 
before letting it go out. 

Advertise several times a 

week in city papers, giving 
the year, model and price asked 
for each car advertised. 

Keep in mind “A car bought | 


California avenue has a daily 
| traffic count of approximately 3,- 
900 motor vehicles, and three 
| trolley lines pass by. 

Holds 65 Cars 

Little remodeling was done on 
the building. Two attractive neon 
signs, announcing the name of 
the agency and that “used cars” 
are featured, were added. The 
building has only one floor and 
holds up to 65 cars, offering ade- 
quate display room. 

A glass-enclosed display room 
on the left front can handle two 
cars. Here the cream of the 
stock is kept daily. On the side- 
walk front, in neat formation, the 
junior White keeps from five to a 
dozen of his best offerings on 
view. 

The staff consists of three used 
car salesmen, a mechanic, a night 
man, and a colored man for 
e) right is half sold” when mak- | Simonizing, shifting cars and odd 
ing appraisals. | jobs, in addition to the manager. 

Keep all stock bright and Let us follow a used car from 

shiny, tires fully inflated and| the time it is taken in custody by 
batteries up. the Wilson and White, Inc., until 

Keep selling effort in tune| it leaves their possession. 

with ups and downs of major | Average Cost, $25 
industries (with heaviest employ-| When the new car buyer drives 
ment) of the community. it in to the main plant it is 

The fact that the three branches| taken immediately to the wash 
of the Wilson and White, Inc.,| rack. Here it is thoroughly pol- 
agency are in three distinctly | ished and scrubbed, inside cleaned 
different localities is proof that| and upholstery vacuumed. Then 
the management believes in get-| it goes to the service department 
ting the right spot for each func-| for mechanical reconditioning. 
tion. The conventional agency all | New Motors, rings, tires and other 








THE VALUE OF 


ea 


JSTAEBLER iL £0. 












a successful policy of leading cil 


Uniformity in station design, 
companies is now being adopted by motor car manufacturers. 
Stations and cars are quickly identified. Sales increase. Building 
costs are reduced when ten or more uniform stations are built 


at a time. Ask Austin. 


THE AUSTIN COMPANY 


16112 Euclid Ave., Cleveland, O. 
Detroit, Michigan, 2842 West Grand Boulevard. 


Engineers and Builders— 
Offices in Principal! Cities 































| inflated tire makes a sad appear- | 
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Pittsburgh Dealer Devises 7- Point Used Car Plan 


DALLA LAC i ccacaaay 


reconditioned by Wilson and White, Inc. 


from when it was taken in by the agency. 


This is a used car in the typically 
run-down condition in which they are received by Wilson and White, 


BEFORE “getting the works.” 


Inc. 
stem to stern, and displayed to catch the eye of a prospect. 








| 

parts are replaced when neces-| ance. 
sary. An average of $25 to $30 is| branch 
spent on each car to put it in| checking up on these details. 
shape. A car never is held longer than 

About three to five days is re-| two weeks if White can avoid it. 
quired for this work, then the| After this period, if it doesn’t 
selling price is fixed, move, he cuts the price and offers 


records | ™ , 
made by the office, the car listed| his salesmen an extra bonus if 
they can get rid of it. 


for advertising, and it is sent to| 
Stock Moves Fast 


the used car branch. | 
Here F. E. White takes it out! ‘“Oyr stock moves so fast that 
we don’t attempt to keep a cer- 


for a road test to double-check | 
everything and satisfy himself | tain balance of heavy and light 
that his conscience will be clear! cars, slow moving and fast, or be- 
when he sells the car. Then he! tween coupes, coaches and se- 

| dans,” White asserted. “We take 


decides whether it goes into the 
show window, on the outside dis-| whatever comes in on trade and 
find a customer for it. 


play, or on the inside floor, de- 
pending on circumstances. “Frequently some one comes in 
The arrangement of cars both! and requests a certain model. If 
on the inside floor and the front! we don’t have it we pass the 
displays never is permitted to re-| word along to the new car sales- 
main the same on two successive | men to look out for such a model. 
days. The stock is shifted to 
give it a fresh appearance every 
day. Motorists who drive by on 
California avenue every day can 
almost see these cars moving. 
And they draw the conclusion that 
the agency has something good to 
offer in order to sell so many. 


White counts the three trolley | 
lines passing as a good asset. | 
He has sold several cars to trol- 
ley motormen, They noticed an/ United States are maintaining a 
attractive car on display and | volume even greater than that in 
came back at the end of their|the new car end of the business, 
shift and asked for demonstra- | 
tions. People who ride trolley | 
cars are often the best prospects; Timper asserted, totaled 111,450 
for used autos. Many of them | ynits, the greatest November used 
don’t have anything to trade in, | car figure in the history of Chev- 
and the deals they provide are) rolet. 
quick and clean. | ated department is the first of its 

Dealers Buy kind in the industry, ascribed the 

Inviting display of his stock in| present heavy sales to the large 
front of the building has sold| number of exceptionally “clean” 
cars even to other dealers. More} used cars received in trade since 
than once a car dealer has noticed |the new car announcement, 

a particularly attractive model,| “Chevrolet dealers,” said Tim- 
asked for a demonstration, and | per, 
bought the car to fill one of his | persons who owned 1935 and late 
own orders. 1934 Chevrolets, and who had had 

One of White’s first rules of | no intention of trading now, have 
operation is to keep every car | changed their minds upon seeing 
tuned up, dusted, and the battery | and driving the new 1936 Chevro- 
full of pep and tires inflated.| lets. As a result, the proportion 
Nothing chills a prospect as 
quickly as to step on a dead 
starter. And a car with a half- | 


Detroit, Dec. 13.—Sales of used 


car manager. Sales in November, 


|of unusually recent used models 
has been much 
the past. 

“Owners 


higher than in 


driving older 








cars by Chevrolet dealers in the | 


says E. W. Timper, national used | 


Timper, whose newly-cre- | 


“report that a great many | 1 . 
j}automobile show just closed a 


| great success. 


cars | 


READY for delivery is this new and bright looking car which was 
F. E. White, used car 
manager, is shown with the Ford, Its appearance is vastly different 





In a week it will be overhauled, paint touched up, cleaned from. 


The handy man at the 
is kept busy every day 


We take the name and phone} 


Chevrolet Dealers Sell 
More Used Than New Cars 








Packard Nese 
Smith Southern 
Regional Head 


Memphis, Tenn., Dec. 13.— 
Howard B. Smith, ‘recently of 
Dallas where he was in charge of 
southwestern territory, has been 
appointed southern regional man- 
ager for the Packard Motor Co. 
and will have headquarters here 
with Gee Bros.-Wylie Motor Co. 

His territory includes Tennes- 
see, Mississippi, Alabama, Arkan- 
sas, Louisiana and parts of Texas 
| and Florida. 





number of our prospect and call 
him when we get what he wants. 


“We also keep a record of the 
name of the previous owner, and 
if our prospect insists we give 
him this name and let him con- 
tact the former owner. Any de- 
fects that the car may have had 
before it was turned in have been 
corrected by our reconditioning, 
and we feel we have nothing to 
lose by furnishing these names.” 


Employment Watched 

Recently White had his first 
printing of handbills, listing used 
car bargains, for distribution 
house-to-house in the neighbor- 
hood. One of the plants of the 
Standard Sanitary Co. nearby had 
a recent jump in employment, 
and these handbills were designed 
to reach the men profiting by the 
| new work. 


Employment in other mills is 
carefully watched and whenever 
an upturn is noticed a special 
effort will be made to reach the 
workers. 

Two definite appeals are made 
to the feminine prospects. The 
first is meticulous cleaning and 
shining of the used cars before 
they go on the floor. Wherever 
possible the upholstery and floor 
coverings are made to look like 
they are fresh from the dry 
cleaners. 

The second appeal is by extend- | 
ing greatest courtesy and pa- 
tience to women who make in- 
quiries. Women are inclined to 
be more particular and skeptical 
about small details and White 
takes the time to go over these 
carefully with his feminine pros- 
pects. 

A breakdown of the cost of 
rent, light, heat and salary of the 
handyman shows that it runs 
about 15 cents a day to keep a 
used car. At this rate a car goes 
into the red $5 per month, not 
counting interest on the invest- 
ment nor salary of the manage- 
ment of the used car branch. 
Another good reason why Wilson 
& White, Inc., attempts to move 








| Members of the 


every vehicle in 15 days or less. 





have seen in these recent models 
a chance to obtain trouble-free 
transportation through the win- 
ter months, at a financial outlay 
much less than is required for a 
new car. Demand for such mod- 
els has been so heavy that they 
have seldom remained in stock 
more than a day, and, in many 
places, they are spoken for before 
they are taken in.” 


Dealers Report Miami 


Auto Show a Success 


Miami, Fla., Dec. 13 (UTPS).— 
Miami Automo- 
bile Dealers Assn. reports the 
Many cars were 
sold on the floor, and hundreds of 
prospective customers have been 
listed, 

A noticeable feature of this 
year’s show has been the number 
of visitors from cities near Miami 
and even from the foreign coun- 
tries close by. 
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Basep on past performance, the New York 


market in 1936 will buy more than 175,000 






new automobiles... 


In New York City more than 75% of the °36 













sales will be in districts where median annual 


family expenditure is less than $4,500... 


In these districts giving a majority of your car 
sales, The News is the only newspaper giving 


majority coverage! 


To make ’36 sales records in New York, 


reach your record buyers—through The News! 





220 EAST FORTY-SECOND STREET, NEW YORK CITY 
Tribune Tower, Chicago . Kohl Building, San Francisco 





By ROBERT 
New York, Dec. 13.—New York’s 
joint legislative committee to in- 
vestigate automobile insurance 
and safety has 
been very much 
in the public 
eye with the 
hearings held 
here this week. 
Not only has it 
been engaging 
the attention of 
the local auto- 
mobile world, 
but there are 
indications that 
city and_ state 
officials and leg- 
islators in other parts of the 
country are following develop- 
ments with peculiar interest as if 
waiting for New York’s lead with 
more laws in re-compulsory in- 
surance and inspection of pas- 
senger cars and trucks. 
The committee heard a lot of 


Robt. Mountsier 


AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 14, 1935 


Legislatures Keep Close Watch on NY Safety Group 


Decisions Made There M ay 
Affect Laws Elsewhere 


MOUNTSIER 


the American Railroad Assn. pro- 
posed limiting trucks and buses 
to 40,000 pounds gross weight, 
“which would allow payloads of 
12 to 13 tons and would meet all 
requirements of motor transpor- 
tation.” 

The president of the American 
Highway Protective Assn. advo- 
cated speed checking devices on 
the cars of reckless operators, 
also special plates to show that 
the driver is on probation. 

The New York State Commis- 
sioner of Motor Vehicles, Charles 
A. Harnett, is still strong for 
speed governors on automotive 
vehicles. Claiming that all at- 
tempts to keep speed down by 
legislation accomplish little, he 
argues that mechanical control 
is the only solution. He would 
make it compulsory for all motor 
vehicles to be equipped with 
speed governors set to varying 
speeds for different types of ve- 





things and saw others, which 
were demonstrated as safety ap- 
pliances. Both owners of trucks 
and passenger cars were repre- 
sented constantly at the hearings 
by the leading executives of vari- 
ous auto and truck organizations. 

A professor defended Massa- 
chusetts’ compulsory insurance 
law, denied that it had any effect 
on motor accidents one way or 
the other and refuted the argu- 
ment that the law has brought 
higher insurance rates for cars 
by citing other states with com- 
parable increases. 

A technical adviser on brakes to 
the New York police department 
opposed auto inspection by pri- 
vate garages and favored state 
inspection. The head of the 
city’s police motorcycle bureau | 
told the committee that more 
than 6,000 of the 10,700 trucks in- 
spected since the first of the year 
had been found defective as to 
equipment and more than 1,500 
had inedaquate brakes. 


hicles, most likely not exceeding 
50 miles an hour for passenger 
cars. 

At the hearing Thursday Har- 
nett urged stricter enforcement 
of traffic laws, with stiffer penal- 
ties for reckless and drunken 
drivers. He advocated more 
thorough testing of applicants 
for driving licenses, suggested 
that chronic offenders be ruled 
off the road if found “incurable” 
and special licenses be issued for 
the drivers of heavy trucks and 
buses, and recommended more 
money and personnel for the Mo- 
tor Vehicle Bureau to perform 


these services. 


Harry L. Horton, manager of 
Chevrolet’s Atlantic Coast region, 
is being tendered a dinner this 
evening by his newspaper friends 
from New York City, Boston and 
Philadelphia and his associates 
in the Chevrolet organization, at 
the Waldorf-Astoria. 

Duncan Curry, automobile edi- 


The director of research for|tor emeritus of the New York 
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DASH CONTROL of. trailer 
brakes is possible through this 
new device. It may be operated 
while the truck is running and re- 
duces weaving and loss of control 
through varying trailer loads. The 
apparatus, manufactured by Lin- 
derman Devices, Detroit, regulates 
the pressure of the brakes in the 
trailer to ) compensate for load. 


American, has been euaeituien 
his speech for tonight, and 
through a partly open door at 
the New York Athletic Club we 
heard Dunc say: “Harry Horton 
is one of the country’s leading 
authorities on retail automobile 
salesmanship. This region under 
his direction sells 11 per cent of 
the total Chevrolet production.” 

As toastmaster, Joe Whalen of 
the Philadelphia Record will tell 
of Horton’s career. 

During Horton’s managership 
the Chevrolet assembly plant at 
Tarrytown has grown in im- 
portance and size until it now 
has the largest capacity of any 
of Chevrolet’s assembly plants. 

* * * 

Upward of 600 Ford dealers 
and service and parts managers 
attended the service clinics 
staged by the New York Ford 
branch at its Long Island City 
plant Monday and Tuesday of 
this week. A neighborhood serv- 
ice station had been built right 
in the plant for the occasion, and 
the dealers and their men dis- 
played real enthusiasm over the 
presentations made for their 
benefit. 

* * x 

It was officially announced Wed- 
nesday that the newly organized 
Nash Motors Co, of New York, 
Inc., had taken over Nash-La- 


| Fayette distribution in this terri- 


tory. This change involved the 
liquidation of the Warren-Nash 
Motor Co., for many years Nash 
distributors hereabouts. C. B. 
Warren, the head of that organi- 
zation, retired last summer to 


, Sell electric refrigerators. 


The new corporation is opera- 








ting a retail showroom at Broad- 
way and 57th street and whole- 
sale, parts and_ service head- 
quarters and additional new and 
used car display rooms at Broad- 
way and 133rd street. The officers 


of the new corporation are R. H. | 
president, who came here | 


Israel, 
from the Nash plant in Kenosha; 
Howard W. Kendall, 
manager, and E. B. Shumate, re- 
tail manager. 

* * * 


New York State’s 1935 receipts 
from automobile registrations and 
operators’ license will be a re- 
cord, if the estimate of about 
$43,000,000 holds’ good. State 
Motor Vehicle Commissioner 
Harnett figures the increase over 
last year will be around $1,665,000. 
Passenger car and truck registra- 
tions up to Nov. 1 were 2,326,584, 
a gain of 58,934 over the same 
period last year, 

* ok * 


The December bulletin of the 
National City Bank of New York 
gives first place to automobiles 
in its detailed monthly review of 
business. It says in part: 

“The public response to the 
policy of introducing new models 
in the fall has been all that the 
industry hoped for, and sales made 
at the shows held during the 
month are reported 30 to 60 per 
cent greater than at the shows 
last January. Since the chief un- 
certainty in the new policy con- 
cerned the willingness of the 
public to buy cars so late in 
the season, the good sales 
figures seem to establish its 
success. They have stimulated 
production above expectations in 
November, and have led in some 
cases to upward revisions of fac- 
tory schedules for December also. 


“It is probable, of course, that 
some of the sales this fall will be 
at the expense of January and 
February, for the usual induce- 
ment of new models will then be 
lacking and seasonal conditions 
will be at their worst. Also, 
dealers will be well stocked earlier 
than usual. The possibility that 
this may lead to a slackening in 
assemblies in January is recog- 
nized. However, the object of 
the new policy is to smooth pro- 
duction and employment, leveling 
both the winter decline and the 
spring expansion, and within the 
limitation of the ability of dealers 
to carry stocks it is certain that 
producers will strive for that goal. 
Also, the industry is optimistic as 
to the 1936 outlook. 

Its leaders are on record as ex- 
pecting that the national income 
will show a further increase, and 
that automobiles will get a full 
share of it, by reason of the 
obsolescence and high average 
age of the cars in use and the 
huge replacement demand that 
has accumulated.” 


Northwest Christmas Sock 
To Hold Many Automobiles 


Minneapolis, Minn., Dec. 13.— 
Santa Claus’ most appreciated 
gifts this year will probably be 
registration certificates to new 
automobiles which will fit neatly 
into the Christmas stockings 
throughout the northwest, accord- 
jing to F. T. Mackay, assistant 
|manager of the Minneapolis-St. 
'Paul branch of the Ford Motor 
Co. 

Mackay believes that the motor 
jcar is going to play a more im- 
portant part in Christmas sales 
activities this year than ever be- 
fore, largely due to the fact that 
new models were brought out a 
full two months in advance of 
the usual time of introduction. 

“Taking cognizance of this fact, 
and the greater interest in new 
automobiles as the result of early 
automobile shows,” Mackay de- 
clared, “Ford dealers report they 
have already received many 
orders for Christmas delivery. 
{Some dealers reports more orders 


received for Christmas delivery 
than during the entire month of 
December of last year. 

“The motor car is the ideal gift,” 
Mackay continued, “because it 
brings happiness to owners and 
every member of their families 
throughout the entire year. Under 
the old plan, no wise investor 
would purchase an automobile for 
Christmas gift because it would 
become an old model within a 
week’s time. Now all that is 
changed. With the introduction 
of new models in September, Oct- 
ober and November, automobiles 
introduced in these months, will 
remain current models through- 
out the holidays and next year.” 


Orth Will Move 


Milwaukee, Wis., Dec. 13. — The 
Orth Mfg. Co., makers of automo- 
bile accessories, is moving its plant 
to Cedarburg, Wis. The firm ex- 
pects to start operations in its new 
quarters, which about triple its pres- 
ent space, in about a week. 


wholesale | 





Kids Get Bikes 


For Prospects 


St. Paul, Minn., Dec. 138. 
—A novel used automobile 
sale, which enables children 
16 years or younger to win 
a bicycle, has been launched 
by Perry Adair, president of 
St. Paul Motors, Buick dis- 
tributors. 

Any child within the age 
limit who sends in the name 
of a prospect who buys a 
used automobile from St. 
Paul Motors worth $250 or 
more before Jan. 15, will be 
given a bicycle. In the event 
the used automobile pur- 
chased cost less than $250, 
credit will be given in pro- 
portion toward purchasing 
a new bicycle. 


George W. Derse, manager 
of the Western Auto Supply 
Stores, is co-operating in the 
sales. 


Oil Marketers 
Vote to Fight 


Tax Diversion 





Omaha, Neb., Dec. 13.—O. D. 
Corey of Lincoln was re-elected 
president of the Nebraska Petrol- 
eum Marketers, Inc., at the an- 
nual convention here last week. 
Other officers were also re- 
elected. 


The oil men voted to sponsor a 
campaign seeking adoption of an 
amendment to the state constitu- 
tion which would prohibit the use 
of the gasoline tax and automo- 
bile license fee money for any 
purpose other than road and 
bridge construction and mainte- 
nance. 


Governor R. L. Cochran, com- 
menting on the proposed consti- 
tutional amendment, said he did 
not approve of the idea. “I be- 
lieve such matters should be left 
to statutory regulation,” he de- 
clared. 


“The tax burden imposed on 
the oil and gas industry is much 
too great for any industry to 
bear,” said F. W. Witschy of 
Scottsbluff, Neb. one of the 
speakers at the convention. 


The association pledged its 
support and co-operation in mak- 
ing effective these policies, which 
include: 

1 Opposition to any further in- 
crease in gasoline taxes. 

2 Aid in strengthening existing 
laws preventing tax evasion. 

3 Urging that the taxation of 
petroleum products be left 

solely to the states. 

4. Opposition to diversion of 
gasoline tax money for pur- 

poses other than road building 

and maintenance. 
Opposition to unreasonable 
taxes and restrictions on 

operation and ownership of motor 

vehicles. 


Cab Company Challenges 
Validity of New Tax Law 


Denver, Colo., Dec. 13.—State 
Treasurer Charles M. Armstrong, 
defendant in a suit brought by 
the Publix Cab Co., attacking the 
constitutionality of the new auto- 
mobile tax law, which involves 
every car owner in Colorado, filed 
a demurrer this week, asserting 
the case does not state sufficient 
facts for a cause of action. 

The suit is pending before Judge 
Charles C. Sackmann and an 
early hearing on the demurrer is 
expected. The cab company is 
asking the court specifically to 
pass on the question of whether 
automobile owners may obtain 
their 1936 license plates without 
first paying all of the 1935 taxes 
on their cars as provided by the 
law. 
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Starting Businesses 


from the Cradle! 


Lord & Thomas, we believe, have a unique record 


in this field, where the mortality rate is high 


T IS one thing to develop new win- 

ning sales ideas for an advertiser 
whose success is already established. It 
is a much more difficult one to start 
from scratch and advertise an infant 
industry into a robust and profitable 
maturity. 

Yet Lord & Thomas have a unique 
record in this field, where the mortality 
rate is high. 

Many of today’s successful adver- 
tisers have had Lord & Thomas from 
the start. Many infant products chris- 
tened by us are household words today. 

Some such clients have been with us 
10, 20, 30 years. They won for the sole 
reason that right advertising has deliv- 
ered intrenched leadership and rich re- 
wards year after year. It is the only kind 
of advertising that Lord & Thomas rec- 
ognize — Salesmanship-in-Print gauged 
by net profits. 

It is this principle which guides us in 
our work for new advertisers who came 
with us last year and this year—adver- 
tisers who, we believe, will be leaders 
10, 20 and 30 years from today. 


What this means in Experience 


Pioneering in new fields over 63 years 
has brought rich rewards not only to our 
advertisers, but invaluable experience 
to Lord & Thomas. 

We have learned what fails as well as 
what succeeds. While we are the last to 
claim infallibility, we have cashed in 
and capitalized our failures—they are 
not repeated. 

In copy-testing, in radio showman- 


ship, and in many other sound practices 
which are accepted today as fundamen- 
tals in advertising, Lord & Thomas 
were the pioneers who developed them 
to their greatest effectiveness. 

There are many well-known busi- 
nesses in whose inception we were privi- 
leged to play a leading part. Their 
problems, as with most new industries, 
embraced not only Salesmanship-in- 
Print, but merchandising, distribution, 
markets and dealers. 

It is a source of pride to us that these 
diverse businesses—now grown to a ro- 
bust and outstanding maturity—still 
entrust their advertising to Lord & 
Thomas. 

We are equally proud that among our 
new clients today, several are starting 
fresh from the cradle. Businesses which 
bid fairtorepeatthe success of the others. 


Here are a few Examples 


— Seven months ago, a brand new chal- 
lenger made its appearance on the ho- 
rizon of the most bitterly contested 
ground in the drug business. Strategy 
was planned with the help of Lord & 
Thomas. Within 60 days, nation-wide 
distribution and display was an accom- 
plished fact. Sixteen radio announce- 
ments brought requests for more than 
2,000,000 samples. Sales volume today 
exceeds $40,000 a month, and is on the 
rise at a geometric rate! 

x * * 


—Twenty-eight years ago, Lord & 
Thomas assisted a group of western 
fruit growers in forming a Coopera- 


tive. An original venture of $3000 in 
lowa—a test campaign—marked their 
entrance into advertising. Today, this 
client has seen the per capita consump- 
tion of oranges increased from 32 to 
72ayear, 4 * *« 


—Twenty years ago, Lord & Thomas 
were asked to advise on the launching 
of a new dentifrice. Our counsel was 
sought not only along the line of adver- 
tising, but in regard to fundamental 
strategy of manufacture, merchandis- 
ing and distribution. Aggressive Sales- 
manship-in-Print lifted it to the top of 
the sales field—a world position which 
it has steadily maintained despite in- 
creasingly stiff competition. 
* * * 

— Twelve years ago, a client’s adroit 
mind discovered merchandising possi- 
bilities in one of his by-products. To- 
day, it has created a whole new indus- 
try, with hundreds of imitators. But 
true Salesmanship-in-Print continues 
to maintain its dominance. 


A Product Need Not be New 


These are the stories of a few of the 
many advertisers who continue to reap 
the rewards of Salesmanship-in-Print, as 
practiced by Lord & Thomas. 

Nor does a product have to be new— 
likethesementioned—toyield new adver- 
tising ideas. Men with feel for ideas that 
sell often dig great advertising success 
out of seemingly barren, or worked-over 
ground. Some of our greatest successes 
are made with products in which others 
fail to find the winning Reason-Why. 


LORD & THOMAS : advertising 


There are Lord & Thomas offices in New York; Chicago; Los Angeles; San Francisco; Toronto; Paris; London 
Each office is a complete advertising agency, self-contained; collaborating with other Lord & Thomas offices to the client’s interest 





Chicago, Dec. 13,—Whereas 2.086 
used cars to every new car were 
financed in Canada last year, the 
proportion in the United States 
was only 1.36, according to find- 
ings just released in survey form 
by the National Assn. of Sales 
Finance Companies. 


The report brings out the con- 
trast generally in buying habits 
of motorists in the United States 
and Canada. They are based upon 
compilations made by the NASFC 
covering American financing op- 
erations and figures received from 
the Dominion Bureau of Statistics 
in Canada. 


“These figures in themselves, 
and in comparison with similar 
figures for the United States, 
afford a number of interesting 
deductions,” the association makes 
known in the current issue of the 
NASFC News, edited by Milan 
V. Ayres, analyst. 


“They reveal, for instance, that 
new car financing has a much 
wider seasonal variation in 
Canada than in the United 
States. The Canadian peak (for 


Seek Federal 
Funds to Make 
Safety Survey 


Hartford, Conn., Dec. 13.—Fed- 
eral approval is being sought for 
a $230,000 project which would 
make of Connecticut a testing 
ground for traffic accident pre- 
vention theories and determine 
the merits of each in increasing 
highway safety, Michael A. Con- 
nor, motor vehicle commissioner, 
has revealed. 


The plan would involve educa- 
tional and experimental highway 
safety activities under the direc- 
tion of the motor vehicle depart- 
ment, the state board of educa- 
tion and the National Youth Ad- 
ministration. The project, 
financed by federal funds, would 
employ nearly 350 persons. 


Activities planned include the 
following: Psychological testing 
apparatus work on drivers, gen- 
eral safety education, health edu- 
cation, discussion groups and 
forums on highway safety, ele- 
mentary and secondary school 
safety education, statistical data 
on accidents and accident causes, 
creation of an adequate body of | 
factual information localized by 
townships, and creation of a 
traveling exhibit of motor vehicle 
apparatus. 


Milwaukee Show 
Sales Improve; 


Attendance Off 


Milwaukee, Wis. Dec. 13.— 
Despite the fact that Milwaukee's 
28th annual automobile show held 
in the Auditorium, Nov. 30 to 
Dec. 7, attracted only 106,288 as 
against 128,000 last year, dealers 
reported a better public response. 
More display space was sold for 
the show and olinics were con- 
ducted by the Andrae Auto Sup- 
ply Co., and the Shadbolt & Boyd 
Co., automobile accessory whole- 
salers. It marked the first time 
in five years that the latter firm 
displayed at the show. Approxi- 
mately 50 firms, a greater num- 
ber than last year, exhibited in 
connection with the accessory 
show, which was staged under 
the direction of Arthur H. Rumpf. 
The auto show was sponsored by 
the Milwaukee Automotive 
Trades, Inc., and managed by 
Palmer E. Hanson. 
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Senisast U. 8.-Canadian Car Buying Habits 
NASFC Survey Shows 


Ratio of Financing 


1933) came in May, with 14.6 per 
cent of the year’s total and (in 
1934) with 17.72 per cent. In the 
United States the peak for 1933 
occurred in August with 11.62 per 
cent of the year’s total, and in 
1934 in May, with 11.34 per cent 
of the year’s total. 

“Another marked contrast is in 
the number of new cars financed 
in proportion to total sales. We 
find that the number of new cars 
reported financed in Canada for 
1934 was 30.6 per cent of sales, 
whereas in the United States the 
corresponding figure was 42.6 per 
cent. It may be that this is due 
to a smaller proportion of total 
financing being covered by the 
Canadian statistics.” 


Sheep Men Are Happy; 
Car Dealers Rejoice 
San Francisco, Dec. 13.—Happy 
over a profitable year, California 
sheep men celebrated the good 
tidings here last week. The occa- 
sion was the 75th annual conven- 
tion of the California Wool Grow- 
ers’ Assn. 


S. P. Arbios, head wool-grower, 
estimated the sheep wool and 
lamb income will run well over 
$13,000,000. “The sheep industry 
is on the right side of the ledger 
this year,” President Arbios 
beamed. 


Automobile dealers joined the 
celebration, too, when Secretary 
W. P. Wing remarked, “the motor 
car men will get a share of the 
income of the sheep men,” who 
are extensive users of both trucks 
and passenger cars. 





Uniform Driving Rules 


Will be Sought at Meet 


Washington, Dec. 13.—Adoption 
of uniform driving regulations will 
be sought at the national confer- 
ence of safety to be held here, 
Dec. 18 under the auspices of the 
administration, 

The meeting, which will cover 
safety on the land, sea and in the 
air, was called for recently by 
President Roosevelt, who directed 
Secretary of Commerce Roper to 
carry out the plan. 


In an announcement regarding 
the personnel invited to serve on 
two committees of the conference, 
the Commerce Department stated 
that “one of the first recommenda- 
tions will be that the conference de- 
vise means for obtaining adoption 


of uniform driving regulations.” 

“The Uniform Vehicle Code,” the 
announcement continued, “worked 
out over a period of 10 years by 
the National Conference on Street 
and Highway Safety, might well 
be used as a basis, the Secretary 
thinks, and 36 States now have 
substantial parts of these regu- 
lations in effect. Twelve states 
without regulations or have only 
limited ones, are: Alabama, Flor- 
ida, Georgia, Illinois, Missouri, 
Montana, Ohio, Oklahoma, Ten- 
nessee, Texas and Wyoming.” 

All national organizations in- 
terested in safety, will be as- 
signed to work on the various 





| committees. 


A DEAD HEAT in the 
Auto-Advertising Race! 


Why is it a dead heat? 


Because the automobile manufacturers continue to 
share the same mediums of advertising. 


There were 11 different automobile advertisements 
in a recent issue of a leading weekly. 


(See “Thoughts While Strolling’’ Through the Saturday Evening Post on the next page) 
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High School Previews 


Prove Valuable Stunt 


South Bend, Ind., Dec. 13.— 
Studebaker this year enlisted the 
youth of the nation to help pro- 
mote its new model introduction. 


A touch of novelty goes a long 
way, believes C. Scott Fletcher, 
sales promotion manager, so in 
September word was passed 
through the sales department 
that a new method of presenting 
the 1936 models was wanted. 


All advertising was taken care 
of along conventional lines. 
Studebaker owners were invited 
to attend special secret previews, 
screened from public view. How- 
ever, Studebaker wanted a whis- 
pering campaign in every city. 


girl has an avid interest in auto- 
mobiles, secret “high school” pre- 
views were planned and held be- 
fore the owner preview. 

Passes, printed on special paper, 
told half the story. The other 
half explained 101 prizes, but not 
until it was soaked in water. No 
adults were admitted to the show- 
ings. 

Dealers were advised to buy 
canes, balloons and souvenirs. A 
slogan contest, for which the prizes 
were awarded, was explained over 
the regular Studebaker broad- 
casts. 


The results of the campaign are 
reported gratifying. Dealers or- 


owners invitations, 39,816 balloons 
and 11,950 canes. 


When the students went away 
they talked Studebaker to their 
parents and friends, resulting in 
a word-of-mouth campaign that 
the company would not have oth- 
erwise had. 


See Tax Record 


Atlanta, Ga., Dec. 13.—State gaso- 
line tax collections for the year 
will set an all-time high record, it 
was forecast as Comptroller Gen- 
eral William B. Harrison, report- 
ing November collections, showed 
the total for the first 11 months of 
the year to be $14,355,144, a gain 
of $1,378,316 over the amount col- 
lected during the first 11 months of 
last year. 

Collections for November totaled 
$1,426,315, the second largest month- 
ly collection on record. The largest 
is the collection for August, which 


Believing that every boy and| dered 


‘‘Thoughts While Strolling’’ 

Through the Saturday Evening Post 
Issue of December 7, 1935 

“The new 1936 Plymouth looks good to me. It 
has safety steel body and 100% hydraulic 
brakes. They say my family will be safer in it.”’ 
"Here's the new, big Oldsmobile. They claim 
it has everything. I thought the Chevrolet was 
the only complete car.” 

“The Nash $665? Super safety? The hardest 
car in the world to tip over x * Stops quicker 
than anything built.” 

“‘Here’saChevrolet accessory ad. Isn't that the 
only ‘‘complete car’’ withthe TurretTop, Super 
Hydraulic Brakesandthe Blue-FlameEngine?”’ 
“The new Pontiac is a beauty. Built to last 
100,000 miles. Triple-steel hydraulic brakes. 
I wonder if they're better than super-hydrau- 
lic brakes or 100% hydraulic brakes?”’ 
“Here is the new Hudson with duo-auto- 
matic hydraulic brakes. I wonder what that 
‘means? * * 20% roomier * * Radial safety 
control. I wonder what that is?”’ 
“'Buicksaystheir car has features no other car 
can duplicate. If the Chevrolet is theonly com- 
plete car and the Oldsmobile has everything, I 
wonder what Buick has that they haven't?” 
"Here is the Royal Family of Motordom * * 
Be as happy as a king, motoring in real style 
for $1175 * * Easy GMAC terms *» * Even 
a king can buy a motor on time.”’ 

“Packard stacks their 120 against everything 
* * against high priced cars * * against 
medium priced cars * * against low priced 
cars * * The ad says $995. Uncle just 
bought one for$1500 x * Something wrong.” 
"Here is the DeSoto with Walter Chrysler's 
picture. He says times are getting better—that 
Americans want style and beauty more than 
they want transportation * * That sounds 
like a crack at somebody.’ 

“Well, here’s the Ford, with super safety 
brakes, easy shifting gears and, of course, 
their V-8 motor. 
“T wonder if I know more about the 1936 cars 
than when I started looking through this Sat- 
urday Evening Post. The claims for the differ- 
ent makes are certainly confusing * * They 
give me a headache « * | think I'll clear my 
head with some of that Alka-Seltzer I see 
advertised in the street cars."’ 














1,028,000 passes, 


138,500 | totaled $1,426,315. 
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Students Aid Studebaker Whispering Campaign 





AAA Opposes Compulsory 


Automobile Insurance 


New York, Dec. 13.—The Amer- | 


ican Automobile Assn. is opposed 


to compulsory automobile insur- | 


ance and favors state inspection 
of motor vehicles, it was an- 
nounced by the AAA and the Au- 
tomobile Club of New York be- 
fore the Joint Legislative Com- 


mittee to Investigate Automobile | 


Insurance and Safety. 


William J. Gottlieb, executive 
vice-president of the local club, 
was the chief spokesman. A. J. 
Montgomery, secretary of the na- 
tional legislative committee of 
the AAA, and Burton W. Marsh, 
a director, also spoke. 


More than 600,000 motorists 





1935 


4,354,472 more 
DSR passengers 


in October, 1935 than in October, 1934 


(Report of Detroit Street Railways, operating Detroit’s municipally owned street cars and buses) 


41/3 million more passengers! 


140,000 more Detroiters 


every day going from here to there and back again! 


Where do these busy Detroiters go? - - 


- To and from 


offices and factories; to and from shopping; to and from 


theatres, parties, and all the amusement places of men and 


women with money to spend, 


And every one of these added trips testifies to the ex- 


cellent condition of Detroit, the city which continues to 


lead the march to prosperity. 


In Detroit, Times circulation and Times advertising effect- 


iveness boom along with the city. The powerful medium 


in this powerful market is now - - 
The Detroit Times. 


more than ever - 


“IN DETROIT . . . THE TREND IS TO THE TIMES” 


REPRESENTED NATIONALLY BY HEARST INTERNATIONAL ADVERTISING SERVICE, RODNEY E. BOONE, GENERAL MANAGER 





Thank you, Detroit Times, for asking where do these busy street car 
passengers go. They ‘’go”’ to make the automobile industry a major in- 
dustry. Without the support of the street car-riding families of the United 
States, the manufacturing of automobiles would be a second or maybe 


a third rate industry. 


Isn't it true that the automobile manufacturer who adds street car adver- 
tising nationally, with its 40,000,000 passengers daily, will be an over- 
whelming winner in the delivery of ‘“‘favorable impressions” to the 


potential buyers of new cars during 1936? 


Western Advertising Manager 


20 North Wacker Drive — Chicago 





















were said to be represented by 

the national organization. 
Arthur A. Ballantine, former 

under-secretary of the Treasury, 


| favored a plan to pay for motor 


|accidents similar to the work- 


men’s compensation laws. Gott- 
lieb, arguing against compulsory 
insurance, declared that it did not 
promote safety, it made respon- 


| sible drivers pay for the reckless 


ones, and it was an invitation for 
fraud and faked claims. 

The financial responsibility law, 
now in use in 26 states, was 
urged as a substitute. 

Semi-annual inspection of cars 
is favored by the city, state and 
national AAA divisions, Gottlieb 
said, on condition that the test- 
ing stations be wholly owned and 
operated by the state. 

Philip J. O’Brien, representing 





the United Auto League of Own- 
ers and Drivers, compared the 
need for compulsory insurance 
under state authority to that em- 
braced by the Workmen’s Com- 
pensation Law at the present 
time. A regulation of this sort, 
he explained, making automobile 
insurance compulsory for all driv- 
ers of motor vehicles, would ease 
the load now borne by 15 per 
cent of the drivers in the matter 
of compensation. 

Rigid eye tests in connection 
with the issuance of drivers’ li- 
censes were urged by Dr. William 
Roth, president of the Bronx 
County Optometrists Society, who 
said present tests were inade- 
quate. 

An average of $1,000 policy for 
insuring vehicles under state con- 
trol was suggested by Theodore 
G. Pratt, representing the New 
York State Motor Truck Assn., 
as adequate for owners and oper- 
ators of trucks in New York. He 
said only 15 per cent of the trucks 
in this area are insured. 

David Beecroft, representing 
the Motor and Equipment Mfrs.’ 
Assn., in urging the need for com- 
pulsory automobile tests, reviewed 
the systems employed in various 
parts of the country. He urged 
that drivers be more rigidly ex- 
amined. 


Seattle Show 
Has Big Jump 
In Sales, Gate 


Seattle, Dec. 13.—Seattle’s 1936 
automobile show closed its doors 
Sunday night, Dec. 8, after set- 
ting up a new attendance record 
since the banner show of 1932, 
when attendance was 41,000. This 


year the entertainment feature 


night 


was a Major Bowes’ Amateur 
vaudeville unit. Attendance this 
year was 36,800. This is more 
than double what it was at the 
1934 show, the last to be held 
here. 

The throngs who attended the 
shows, especially, were 


chiefly interested in the new cars, 
and reports are of brisk buying. 


Action was the theme of the 


show, with the public permitted 


to see operating units in action. 
New car sales were reported to 


have been in excess of any year 


since 1929. 





Restrepo Named 

Chicago, Dec. 13.—A. Restrepo has 
been named export manager of the 
John C. Hoof Co., of this city. Dur- 
ing the Automotive Service Indus- 
tries Show he will be in attendance 
at Booth 737 in the Exhibition Hall 
and will be registered at the Prin- 
cess Hotel in Atlantic City. 


New Purolator Catalog 
Newark, N. J., Dec. 13—A new 
12-page catalog of Purolator lubri- 
cating-oil filters for automobiles, as 
well as selling aids, window dis- 
plays, mailing pieces and accessories 
for dealers, has been issued by Mo- 
tor Improvements, Inc. 
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Governors and Newspapermen to Discuss Safety 
Secretary Roper Calls 


Conference at Capital 





(Continued from Page 1) 


and local agencies and endeavors. 
Therefore, the conference will 
seek to inaugurate methods that 
will better co-ordinate the efforts 
of all local agencies now charged 
with or willing to assume these 
responsibilities. The Federal 
Government can effectuate this 
better by an advisory relationship 
and a clearing house procedure 
that will channel to all agencies 
suggestions as to best methods.” 


The Secretary said the re- 
sponses to his invitation were 
highly encouraging. Listed among 
groups that have already indi- 
cated their intention to co-oper- 
ate are: The American Automo- 
bile Assn., the National Highway 
Users Conference, and the Auto- 
mobile Manufacturers Assn. 


The purpose in inviting a group 
of newspaper men, it was stated, 
is to get a cross-section of advice 
from the whole publishing field 
on how to proceed with educa- 
tional activities. Information has 
reached Secretary Roper that 
publishers are being flooded with 
accident prevention material from 
so many sources that it is impos- 
sible for them to print more than 
a fraction of it. Also, it was said, 
there appears to be a lack of uni- 
formity in safety educational ef- 
fort. 


Licenses, Traffic Code 


Up to Illinois Solons 


Chicago, Dec. 13.—The peren- 
nial battle for a drivers license 
law is again up before a special 
session of the Illinois legislature 
with more likelihood of being 
passed this time than at any 
past session. Various bills are 
now under consideration in com- 
mittees. They are scheduled soon 





to be reported out to the floor} 


of both houses, | : 


Also engrossing the solons are’ 
two amendments to the Illinois 
traffic code, both of them recom- | 
mended for adoption by Carl A. | 
Barrett, president of the Illinois | 
Automobile Club. One provides 
the restoration of a speed limit 
on country highways with an in-| 
creased limit of 55 miles an hour. 
The limit at present is vaguely 
phrased and subject to whims of 
law enforcement officers of in- 
dividual towns and counties, 

The second amendment provides 
the removal of jail sentences from 
penalties imposed for traffic vio- 
lations, thereby restoring the 
jurisdiction of justices of the 
peace and police magistrates over 
such cases. 


Va. Trade Assn. Chief 
Defends Auto Makers 


Richmond, Va., Dec. 13.—When 
former director of motor vehicles 
T. McCall Frazier told a Rich- 
mond newspaper that the Ameri- 
can mania for speed was con- 
stantly stimulated by the manu- 
facturer of automobiles, I. J. 
Cosby, Virginia Automotive Trades 
Assn.’s managing director, 
promptly rose up and labeled the 
accusation “unjust.” 

Cosby pointed out that manu- 
facturers are spending thousands 
annually in an effort to build 
safer cars. 

Pedestrians on the highway are 
a@ great potential cause of death, 
thinks Cosby. He recommends a 
walkway along the side of each 
road. Pedestrians would be com- 
pelled to use it. 


RR cae at oa i 0 





AT THE LEFT are shown six Studebaker service experts who will conduct 200 service clinics. (L. 
to R.) H. R. Goodbody; H. E. Johnston; G. L. Smith; W. K, Patterson; H. B. Dwyer; D. H. Hosford. Stand- 
ing in front of the sedan-trailer (left to right) Don O. Wilson, Studebaker general service manager; Geo. 
D. Keller, in charge of sales, and Louis K. Manley general sales manager, 


Pontiac Final 


Quarter 


Is Equal to the First 


Pontiac, Dec. 13—It is a new! payrolls from September through 


and pleasant thrill that the motor 
car industry is experiencing dur- 
ing the closing months of this 
year, declared H. J. Klingler, Pon- 
tiac president and general man- 
ager, discussing the seeming 
paradox of the production and 
sales records of the last three 
months, which will equal, if not 
surpass, those of either the first 
or second quarters of 1935. 


“What this means,” he says, 
“is that for the first time in the 
history of the industry year- 
around employment has been lev- 
eled off. 


“Without doubt this industry 
has given more weeks and 
months of steady employment to 
a larger number of men in 1935 
than at any time since 1929 and 
perhaps at any time since its be- 
ginning. 

“Employment is far above any- 
thing the industry has experi- 
enced before at this time of the 
year. There have been practi- 
cally as many men on factory 





Atlantic City, N. J., Dec. 13.— 


MEWA Convention 
Makes New Records 





The annual convention of the 
Motor and Equipment Whole- 
salers Assn., which just preceded 
the opening of the Automotive 
Service Industries Show in At- 
lantic City’s spacious auditorium 
was the most successful and the 
best attended in the history of 
the organization. 

As a result much was accom- 
plished and some new programs 
inaugurated which in due time 
will exert a constructive influence 
in the aftermarket industry, an 
influence which will further pro- 
mote the best interests of whole- 
salers’ distribution. Being a single 
purpose organization of whole- 
salers only, the convention was 
able to strike directly and force- 
fully at many of the industry’s 
basic problems. Among the res- 
olutions passed was one calling 
for a congressional investigation 
into alleged monopolistic practices 
in the petroleum industry as ap- 
plying to petroleum and allied 
products, emphasis being placed 
upon lease and agency agreements. 
Considerable interest was man- 
ifested in the plan for a consoli- 
dation of wholesalers as proposed 
by the Automotive Jobbers Assn. 
of Kansas City some time ago and 
ratified by a large number of 
regional groups of wholesalers 
throughout the country. While 
the convention took no direct ac- 
tion regarding this it was learned 
from authoritative sources that 
the attitude of the membership of 
the Motor and Equipment Whole- 
salers Assn. is that the organiza- 


Sill they come... 


NEW AND BETTER CARS 




































... and wherever engineers value long, 
carefree service more than anything 


else, they still harken to the axiom that 


pe ae aes So? gh cag e <a oe 
SS a 


“nothing rolls like a ball.” 
That reason, more than anything else, 


accounts for the continuing popularity of 


NEW DEPARTURE 
BALL BEARINGS 


December as there were during 
the previous record breaking 
months of last spring. 

“Since the announcement of the 
1936 cars in October our produc- 
tion has been speeding along at 
virtually the same volume level 
as the spring months which here- 
tofore have been thought of as 
peak months for production and 
sales. Employment is at the same 
high point. As a result Pontiac 
will furnish more hours of em- 
ployment in 1935 than in any 
year since 1929 and it will be 
spread out much more evenly. 

“There have been no extended 
periods of idleness anywhere in 
the industry this year. Shut-downs 
between models late in the sum- 
mer were the shortest on record. 
And even then, as in our own 
case, where 40 per cent of the 
men on the maximum spring pay- 
roll were required during the in- 
between period, there was suffi- 
cient work to keep them busy re- 
tooling, moving stock, cleaning 
up, etc.” 














tion stands ready at any and all 
times to give every consideration 
to a consolidation of wholesalers 
in such way as to preserve the 
basic principles upon which the 
association is founded. 


The convention unanimously 
approved a plan submitted by the 
policy grading committee for 
grading the selling policies of 
manufacturers. This plan _ in- 
volves essentially the same pro- 
cedure now embraced in the 
credit reporting and grading plans 
of manufacturers whereby they 
are supplied with information 
concerning jobbers. The policy 
grading committee submitting the 
report .is composed of the fol- 
lowing: G. P. Henderson, Auto 
Gear and Parts Co., Philadelphia, 
chairman; W. T. Mills, Auto Parts 
Co., St. Louis, Mo.; G. A. Brunelle, 
Chicago Auto Parts, Inc., Chicago, 
Ill.; W. T. Justice, Motor Parts 
and Bearings Co., St. Joseph, Mo.; 
Hal Miller, Lewis Motor Mart Co., 
Dayton, O.; B. J. Oppenheimer, 
The Faeth Co., Kansas City, Mo.; 
G. Van Gundy, American Gear 
Co. of Massachusetts, Boston, 
Mass. 

The five new directors elected 
to replace those retiring at this 
time are as follows: E. O. Hunt- 
ing, Auto Equipment Co., Denver, 
Colo.; G. E. Johnson, Auto Spring 
and Bearing Co., Roanoke, Va.; 
S. O. Treland, Grimm-Hansen- 
Treland, Inc., Chicago; Hal Mil- 
ler, Lewis Motor Mart Co., Day- 
ton, O.; G. Huston, Motor Equip- 
ment Co., Wichita, Kas. 





Labor Relations 
Board Will Test 


Legality of Act 


Washington, Dec. 13.—The Na- 
tional Labor Relations Board this 
week acted to determine the con- 
stitutionality of the law under 
which it operates—the Wagner 
act. 

The board has filed with the 
United States Circuit Court of 
Appeals at Philadelphia its first 
order, calling upon the Pennsyl- 
vania Greyhound Lines to “cease 
and desist” from interfering with 
union activities of its employes. 

The board will ask the court to 
enforce the order. This move is 
expected to bring immediate con- 
sideration of constitutionality of 
the act. The litigation will be 
handled by attorneys for the la- 
bor board, without, at least for 
the time being, the assistance of 
the Department of Justice, it is 
stated. Appeal is expected to be 
taken to the Supreme Court from 
any decision of the circuit court, 
thus making possible a final 
ruling. 

J. Warren Madden, chairman of 
the labor board, in announcing 
the action, said he did not expect 
a ruling from the lower court be- 
fore March. 

The Wagner act has been sub- 
jected to general attack from in- 
dustry. Six actions for injunc- 
tions against the board have been 
started in district courts, but the 
board is questioning the jurisdic- 
tion of these courts. The labor 
act was the first one to be held 
unconstitutional by the “supreme 
court” of the American Liberty 
League, composed of more than 
50 leading lawyers. 


Seaman Body Buys 
Plant in Arkansas 


Pine Bluff, Ark., Dec. 13.—Prop- 
erties of the Seaman-Dunning 
(Nash) body plant here, closed 
for some time, were acquired by 
the Seaman Body Corp., Milwau- 
kee, Dec. 7, for a price reported 
at $193,000. 

No definite announcement has 
been made by the purchasers con- 
cerning their plans, but a repre- 
sentative stated that the Pine 
Bluff plant would be reopened “if 
conditions permit.” 


Palitz Resigns 

Baltimore, Md., Dec. 13.—Commer- 
cial Credit Co. has announced the 
resignation of Clarence Y. Palitz as 
one of its vice-presidents and as 
president of Credit Alliance Corp., 
a subsidiary. Palitz has been elected 
president of the First Manhattan 
Corp., recently organized, and with 
which Commercial Credit Co. has 
no connection. 


EXECUTIVE, with success- 
ful management record 
and proven sales ability 
to take charge of Com- 
mercial Automobile Body 


business. Box 1010, Auto- 
motive Daily News, 527 
New Center Bidg., Detroit, 
Mich. 
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Automotive Service Industries Show Comes to End 


Inroads of Car Makers 


Into Parts Field Cited 


(Continued from Page 2) 

engrossed entirely in the sale ofjin charge of sales, Seiberling 
new cars and neglectful of the| Rubber Co., Akron, inspired the 
replacement parts and maintain-| automotive wholesalers from 
ance end of the business. This,| every corner of the United States 
he pointed out, left the independ-| and Canada with this message: 
ent parts manufacturer and job- “We do not object to the chain 
ber practically a free field. store system in any line of busi- 

But unfortunately for the in-| ness,” Seiberling declared, “but 
dependent, he continued, the lean| we do object to the abuses of that 
years of the depression quickly| system. The chains have every 
matured his youth, made him| right to be in business. It is up 
conscious of the service business| to the independent to prove that 














































tention on sales of replacement He quoted U. S. Department of 
parts and maintenance service. Commerce statistics to impress 
order the following steps which} portance of the independents. In- 
he believes were taken by the car| dependent retailers did a business 
replacement field. 
The advertising and publiciz- 
parts. 
The establishment of special 
The development of com- 
3 pletely independent sales and 
dise replacement parts and main- 
tainance service. 
packaging replacement parts 
in attractive cartons and boxes. 
dise cabinets in small units 
containing fast moving popular 
tion of independent merchandis- 
ing methods. 
system similar to the jobber 
organization by locating ware- 
complete stocks available both to 
his car dealer organization and 
agencies, 
7 The introduction of the 


and forced him to focus his at-| he is a better business man.” 
Saks listed in their respective | his hearers with the size and im- 
manufacturer to break into the 
ing of “genuine” versus “gyp” 
distributing agencies. 
service organizations to merchan- 
4, Copying the independent in 
The development of merchan- 
parts which was also a reproduc- 
6 Development of a warehouse 
houses at strategic points to make 
his special parts distributing 
“trucks loaded to the guards 


with fast moving replacement 
parts stopping at every garage 
and repair shop and selling parts 
right from the truck as they go 
along.” 

Saks believes that the independ- 
ent belongs in the replacement 
picture in spite of these inroads 
by the car manufacturer and sug- 
gests as a partial solution to the 
jobber problem that they recog- 
nize the trends and changes that 
are taking place in the industry 
and adjust themselves to meet 
these trends before it is too late. 

He quoted figures which showed 
that parts replacement  repre- 
sented over one-half of the job- 
bers’ business while accessories 
and supplies was approximately 
one-quarter and that tools and 
shop equipment represented the 
remainder and that the jobber 
received slightly less than half 
of his business from independent 
repair shops, approximately one- 
quarter from car dealers and the 
balance from fleet owners and 
gasoline stations. 

Car Owners Boss 

In summing up his conclusions 
as to how the jobber and inde- 
pendent parts manufacturer could 
best meet the changes that were 
taking place in providing service 
and maintenance, Saks empha- 
sized the point that the car owner 
was the boss and that the con- 
venience and attractiveness of the 
place of business as well as the 
efficiency of the service rendered 
was the factor that would deter- 
mine where the boss would trade. 
He suggested that the independ- 
ent garages be organized to de- 
velop a maintenance _ service 
organization that would give the 
car owner honest, reliable service 
and use the products of the in- 
dependent parts manufacturer 
and the machine shop service of 
the jobber in supplying the car 
owners service needs. 

“Safeguarding Independent 
Business” was the keynote of the 
opening sessions of the Motor 
and Equipment Wholesalers Assn. 
at its annual convention in the 
Claridge Hotel, Dec. 6. 

J. P. Seiberling, vice-president 
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of $17,500,000,000 in 1933, which 
represented a total of 71.2 per 
cent of all retail business. Inde- 
pendents own and operate 88 per 
cent of all retail establishments, 
there are 1,544,000 individual pro- 
prietors employing 3,500,000 per- 
sons. 

“Transfer of this business trom 
the many to the few will have 
terrific economic results,” he said. 
Diversity of ownership’ gives 
safety to all. A system of free 
men is better than a system of 
men in chains.” 

Seiberling then enumerated the 
safeguards that must be estab- 
lished for independents if they 
are to gain back the ground al- 
ready lost. These are: 

Organization, especially en- 

couragement of organized re- 
tailers. 

Consideration of the _ eco- 

nomic sanction or boycott. He 


TO EVERY OPERATOR 
WHO WANTS TO 
ENCOURAGE THE 

URGE TO RIDE 


Over 2% million more people are riding every 
month on Dunlopillo Cushioning. An amazing 
record! More than six years proven commercial 
experience is the evidence of greater profits for 
operators. Whether you sell a bus ride for 5¢ 


or more, a new car for $1,000, or a truck at 


DUNLOPILLO 


Cihioning 


NOW IN USE BY 7 AUTOMOBILE MAKERS, 4 TRUCK MANUFACTURERS, 
19: MAJOR RAILROADS, 5 LEADING AIR LINES, 
WORLD'S LARGEST BUS OPERATORS AND TRANS-ATLANTIC LINERS . 





predicted that eventually there 
would be a great national inde- 
pendent wholesale association 
that will blacklist two-timing 
manufacturers who try to carry 
water on both shoulders. 
Education in successful and 
profitable merchandising 


Out of the serious business of 
the great annual Automotive 
Service Industries show which 
closed its doors yesterday comes 
a story which shows vividly that 
there are firms in this great in- 
dustry of ours that don’t believe 
in fooling about business. Jess 
J. Gesos, western manager for 
the R. M. Hollingshead Co., has 
received a letter from a_ well 


Notes from the ASI Show 





methods, and education of the 
public against the exaggerated 
claims of the chains. 
4, Personalizing each business 
so that the independent can 
reap every benefit of this advan- 
tage which he always will hold 
over the chains, 





known jobber in California stat- 
ing that this jobber was planning 
a sales convention for the latter 
part of December. Would Mr. 
Gesos, he inquired, come up from 
his office in Los Angeles on the 
morning of Dec. 26 and talk to 
the assembled salesmen at 8:30 
in the morning? The jobber’s 
place of business, 420 miles from 
(Continued on Page 17, Col. 4) 





any price... Dunlopillo offers an opportunity 


to make public preference and increased profits. 


Operators may specify Dunlopillo Cushioned seats 


in new seating or for reconditioning present equip- 


ment, There are Dunlopillo Cushions for every type 
and size of seat. Write for full details. 


MAIL 












NAME 


POSITION 


ADDRESS 


DUNLOP TIRE AND RUBBER CO, 
SHERIDAN DRIVE, BUFFALO, N. Y. 

Please send me the facts about Dunlopillo 
Cushioning. 


COUPON TODAY 
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Canadians to Save $16 to $24 on New Cars 


Reductions in Tariff 
Bring Drop in Prices 


Montreal, Can., Dec. 13.—Pur- 
chasers of 1936 cars in Canada 
will save on the average from $16 
to $24 per car by reason of new 
prices announced by leading Can- 
adian manufacturers following 
publication of the terms of the 
U. S.-Canada trade agreement. 
The figures are revealed following 
a survey by The Financial Post 
of “delivered” prices. 

Actual reductions from “nom- 
inal” prices announced previously 
on 1936 models range from $10 to 
$35. These cuts do not include 
imported cars whose new prices 
had not been announced as at 
time of going to press. The prices 
are all for the standard five- 
passenger sedan. Prices on other 
models may vary more widely. 

Comparative Prices 

For comparative purposes, 
prices of leading makes on their 
1935 models are also tabulated. 
The interesting fact emerges that 
if it had not been for the reci- 
procity pact, average prices on 
low-priced cars (those at or be- 
low the $1,000 mark, delivered in 
Toronto) would have been this 
year about $34 higher than last 
year. Now, with the new price 
cuts in force the increase over 
1935 prices is only about $18. 

For cars selling between the 
$1,009 and $1,500 brackets in 
Toronto, prices as previously an- 
nounced for 1936 would have been 
on the average about $10 lower 
this year. With the new cuts in 


Thompson Prod. Names 


Allredge Sales Manager 

Detroit, Dec. 13—LeRoy J. 
Scott has resigned as sales mana- 
ger of Thompson Products, Inc., 
Michigan plant. 

M. H. Allredge, formerly assis- 
tant to Scott, has been appointed 
his successor. 


force, the 1936 models are about 


$34 cheaper. 

Comparative car prices deliv- 
ered at Toronto (five-passenger 
sedan) follow: 

1936 Prices 
Before Price 
U.S. Pact Now 
$1,189 $1,163 
1,304 26 ,226 
,220 233 
,505 
853 
024 


1935 
Price 
Pontiac 6 
Pontiac 8 .... 
Oldsmobile 6 
Oldsmobile 
Chevrolet 
Master 
Mclaughlin 
44-19. 
McLaughlin 
44-99 
Dodge D-3.. 
Dodge 


Chevrolet 
Buick 


Buick 


De 


Chrysler 6 
Chrysler 8 ee 
Plymouth 6 P-2..... 
Plymouth 6 P- 
Terraplane ‘‘61"’ 
Terraplane ‘‘62’’ 
Hudson 6 ‘'63 
Hudson 8 ‘66 
Hudson 8 ‘‘67"’..... 
Studebaker Dictator. . 


World’s Largest Oil Train 
Sold by Hug in Michigan 

Detroit, Dec. 13.—What is be- 
lieved to be the largest automo- 
tive oil train in the world was re- 
cently delivered to the D & R 
Transportation Co. Lansing, 
Mich., by A. O. Meyers, Detroit 
distributor for Hug Motor Trucks. 

The train will be used in the 
Michigan oil fields. The tractor 
unit is a Hug Diesel Cab over 
engine type. Power is transmitted 
through a five-speed helical gear 
silent shift transmission with over 
gear drive. A road speed of more 
than 40 miles an hour is possible. 


The trailer units consist of one 
4,800 gallon four-wheel semi- 
trailer and one 4,800 gallon six- 
wheel full trailer. The tanks are 
constructed as one unit and desig- 
nated as frameless trailers. 


Weckerd has produced that much auto- 
* motive’ cable ond more. Packard leads 
as*the world’s oldest and largest moker 
of automotive cable of all types, and 
Pockard quolity has been a by-word in 
the automotive industry and trode for 
thirty-five years. Pockord hos progressed 


with the industry — 


introducing valuable 


innovations in cable design, packaging 
and merchandising. When you think of 
automotive cable, think of Packard, 
Pockaord Electric Corporation, Warren, O. 


THE STANDARD WIRING EQUIPMENT 
OF THE AUTOMOTIVE INDUSTRY 


o—- —-——- — 





POLICE CHIEFS of Southeastern Michigan heard H. J. Klingler, 
Pontiac president, discuss the traffic accident problem. Left to right 


are: 


Dan Patch, Highland Park chief and president of the South- 


eastern Assn.; Wm. T. Rutledge, Wyandotte chief; Chas, McMillan, 


Pontiac chief, and Klingler. 


GM’s November Dealer Sales 
Triple Those of Nov. 1934 


New York, Dec. 13.—November 
sales of General Motors cars to 
dealers in the United States and 
Canada, together with shipments 
overseas, totaled 182,754 compared 
with 61,037 in November a year 
ago. Sales in October were 127,- 
054. Sales for the first 11 months 
of 1935 totaled 1,529,990 compared 
with 1,198,853 for the same 11 
months of 1934. 

Sales of General Motors cars 
to consumers in the United States 
totaled 136,859 in November com- 
pared with 62,752 in November a 


Total Sales to Dealers in U. S. and Canada Plus Overseas Shipments | 


1935 

98,268 
121,146 
169,302 
184,059 
134,597 
181,188 
167,7 
124,680 

39,152 


January .. 
February 
March 
April 

May 


August 
September 
October 
November 
December 


Total.. 





90 


182,754 


Sales in October were 
68,566. Sales for the first 11 
months of 1935 totaled 1,156,798 
compared with 885,963 for the 
same 11 months of 1934. 


Sales of General Motors cars to 
dealers in the United States to- 
taled 147,849 in November com- 
pared with 39,048 in November a 
year ago. Sales in October were 
97,746. Sales for the first 11 
months of 1935 totaled 1,220,924 
compared with 931,150 for the 
same 11 months of 1934. 


year ago. 


1933 
82,117 
59,614 
58,018 
86,967 
98,205 

, 113,701 
106,918 
97,614 
81,148 
53,054 
10,384 
21,295 


1932 
74,710 
62,850 
59,696 
78,359 
66,739 
52,561 
36,872 
30,419 
30,117 
10,924 

5,781 
53,942 


1934 
62,506 
100,848 
153,250 
153,954 
132,837 
146,881 
134,324 
109,278 
71,888 
72,050 
61,037 
41,594 
1,240,447 869,035 562,970 


Sales to Consumers in United States 


1935 
54,105 
77,297 

126,691 


January 
February 


109,051 


127,346 
66,547 
68,566 


September 
October 
November 
December 


Total.. 


January 
February 
March 


152,946 
105,159 


139,021 


September 
October 
November 
December 


97,746 
147,849 


1932 
47,942 
46,855 
48,717 
81,573 
63,500 
56,987 
32,849 
37,230 
34,694 
26,941 
12,780 
19,992 


510,060 


1934 
23,438 
58,911 
98,174 
106,349 
95,253 
112,847 
101,243 
86,258 
71,648 
69,090 
62,752 
41,530 


1933 
50,653 
42,280 
47,436 
71,599 
85,969 

101,827 
87,298 
86,372 
71,458 
63,518 
35,417 
11,951 

927,493 755,778 

United States 


1934 
46,190 
82,222 
119,858 
121,964 
103,844 
118,789 
107,554 
87,429 
53,738 
50,514 
39,048 
28,344 


1932 
65,382 
52,539 
48,383 
69,029 
60,270 
46,148 
31,096 
24,151 
23,545 

5,810 
2,405 
44,101 


1933 
72,274 
50,212 
45,098 
74,242 
85,980 
99,956 
92,546 
84,504 
67,733 
41,982 

3,483 
11,191 


472,859 


959,494 


729,201 


Unit sales of Chevrolet, Pontiac, Oldsmobile, Buick, LaSalle and 
Cadillac passenger and commercial cars are included in the above 


figures. 


Service Clinics 
Being Planned 
By Studebaker 


South Bend, Ind., Dec. 13.— 
Studebaker will conduct more 
than 200 service clinics in service 
stations in as many key cities of 
the United States within the next 
60 days, it has been announced 
by Don O. Wilson, general service 
manager. Six motorized units 
have been organized, and the pro- 
gram is already under way. 

Six trained experts, operating 
in conjunction with commercial 
car traveling representatives, will 
be the backbone of the service 
clinics. Each of these units is in 
charge of a veteran factory serv- 
ice man. Their periods of service 
with Studebaker range from 10 to 
20 years. These men and the ter- 
ritories they will cover are: 

H. R. Goodbody, northeastern 
territory; H. E. Johnston, south- 
eastern territory; G. L. Smith, 
southwestern territory; W. K. 
Patterson, east central territory; 
H. B. Dwyer, north central terri- 
tory; D. H. Hosford, northwestern 
territory; H. N. Kyser, general 
service manager of The Stude- 
baker Pacific Corp., is conducting 
a series of similar sessions on the 
west coast. 

These men were selected be- 
cause of their experience and fa- 
miliarity with Studebaker service 
methods and ability to improve 
service facilities. Each of them 
has spent the last two months in 
Studebaker’s production, experi- 
mental and engineering depart- 
ments and their information is up 
to the minute. 

Each of the six men conducting 
the clinics will travel in a new 
1936 Studebaker sedan equipped 
with a one-wheel trailer, which 
carries the clinic equipment. This 
includes cutouts and working 
parts of many of Studebaker’s 
1936 innovations, new parts and 
new pieces of shop equipment. So 
well equipped are these trailers 
that the clinic expert will be pre- 
pared to “teach” any operation 
for proper servicing of the new 
ears, and will be able to demon- 
strate the proper use of the latest 
equipment for the performance 
of that operation. 


Dealers Busy in S. C.; 
Used Cars are Active 


Spartanburg, S. C., Dec. 13. — 
Cc. D. Entrekin, immediate past 
president of the Tri-County Auto- 
mobile Dealers Assn., and for the 
past four years a member of the 
city council here, interviewed 
concerning business conditions in 
the Spartanburg area, said: 


“The automobile dealers of this 
section are very busy now. The 
new cars are being sold as fast 
as they are available, and the 
main problem is to keep incoming 
shipments up with demands of 
customers. Of course, the manu- 
facturers are not operating as 
rapidly on deliveries as _ usual, 
since they are bringing out new 
models. There is considerable 
activity in used cars, and judging 
from all that I can see dealers 
are busy everywhere.” 


Petroleum Refineries 


Note Upturn in Jobs 
New York, Dec. 13.—It is esti- 
mated that more than 4,000 un- 
employed found jobs in the re- 
fining branch of the American 
petroleum industry between Feb- 
ruary and October of this year. 
The U. S. Department of Labor 
index of employment for October, 
1935, was reported as 111.2 for 
October, 1935, as compared with 
110.1 for September, 1935. The 
index has risen steadily since Feb- 
ruary, when it stood at 107.3, ex- 
cept for the slight recession of 
September. 
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Makers Seek to Cut Slow Moving Traffic Hasavda 


AMA Pledges s Co-operation 
With Control Officials 


Miami, Fla., Dec. 13.—Means to 
eliminate traffic hazards caused 
by slow moving or inadequately 


braked vehicles are being studied | 


by motor truck manufacturers, 
A. J. Brosseau, Mack Truck pres- 


ident and vice-president of Com- | 


mercial Car Division of the Au- 
tomobile Manufacturers’ Assn., 
told the American Assn. of State 


Highway Officials here today at | 


its 21st anniversary meeting. 


To facilitate the movement of | 
increase the safety | 
factor in highway transportation, | 


traffic and 


engineers in the motor vehicle 
factories “have been concentrat- 
ing on the production of the 
safest vehicles human ingenuity 
can devise,” Brosseau declared. 
Pledged Support 

He pledged the support of the 
industry to those officials who 
have legal responsibilities in the 
development and control of traf- 
fic. 

“Once the machine is on the 
road, its safe use becomes a prob- 








pressed the need for rational | 


planning for roads based upon 
traffic surveys, and expressed 
accord of the industry with the 


highway officials on the pressing | 


need for more highway facilities 
of all kinds, “from those involv- 
ing 
give the country folk improved 
lanes of travel.” 

In tracing the growth of motor 
truck transportation from the 
days of its replacement of the 
horse and wagon to its present 


position, Brosseau declared that | 


“in the light of the quickening ef- 
fect which the truck has had 
upon production, construction, 
distribution and _ transportation 
generally, it is only the casual or 
partisan observer who would say 
that its use has adversely affected 
other transportation agencies. 
Affords Reduction 
“Instead it should be noted that 
other agencies have not fully 


|availed themselves of the oppor- 


lem in driving and we shall con- | 
tinue to do all we can to place | 


@ premium on safe driving; to 
urge law enforcement against the 
reckless or careless ones who en- 
danger life and limb on the high- 
way,” the speaker added. 


“If an outsider may make one) 


suggestion, it would be that the 
state highway officials create di- 
visions within their own organi- 
zations for constant and careful 
study of ways and means of 
meeting this compelling issue. 


We have taken similar steps in 
our own group.” 
The 


Mes Named Chief 


motor spokesman ex- 


tunities which the truck affords 
for a reduction in their own costs 
of operation, an expansion of their 


own services beyond rail heads. | 
and of a final reduction in cost | 


of shipping to the public. 
“Today, as the result of legis- 

lation passed at the last session 

of Congress, we have a law pro- 


| viding for the regulation of the 
‘for hire’ movement in interstate 


commerce as well as provisions 
calling for an investigation into 
the equipment of such carriers. 
Provisions are also contained for 
the control of hours of service of 
operators.” 


Of NSPA for Next Year 








Atlantic City, Dec. 13. — High 
spots of the NSPA convention 
sessions concluded in the Am- 
bassador Hotel on Sunday after- 
noon included: 

1. Election of John Muller, 
Fort Worth Wheel & Rim Co., 
Fort Worth, Tex., as president for 
the coming year. 

2. Reduction in dues from $250 
to $200 per year for manufactur- 
ers and from $200 to $100 per 
year for wholesalers. 

3. Decision to place in the 
hands of the association’s di- 
rectors full authority to decide 
for the association as to the 
time, type and location of the 
1936 Automotive Service Indus- 
tries Show. 

4. Delegation of authority to 
the NSPA directors to “Proceed 
with and complete negotiations 
for an all-inclusive merger of 
two or more major associations, 


provided such merger or combi- | 


nation be of the dual member- 
ship type of organization, but not 
otherwise.” 

Other officers elected include 
L. F. Hunderup, Van Norman 
Machine Tool Co., Springfield, 
Mass., senior vice-president; and 
V. C. Hossellman, Siferd-Hossell- 
man Co., Lima, O., 
president. 

The election of Muller as a 
jobber president succeeding D. 
W. Rodger, Federal-Mogul Corp., 
Detroit, Mich., outgoing manu- 


facturer president is in accord-| 


ance with the association’s by- 
laws providing alternating annu- 
ally the classifications of all three 
top-ranking officers. 

NSPA 1936 officers and di- 
rectors elected Dec. 6, at Atlantic 
City are: President, John P. 
Muller, Fort Worth Wheel & Rim 
Co., Fort Worth, Tex.; Senior 
Vice-President, Leo F. Hunderup, 
Van Norman Machine Tool Co., 
Springfield, Mass.; Junior Vice- 
President, V. C. MHossellman, 
Siferd-Hossellman Co., Lima, O. 


junior vice- | 








| Canton, O.; F. C. Kip, 


Manufacturer Directors: Franklin 
A. Miller, United States Asbestos, 
Division of Raybestos-Manhattan, 
Ine., Manheim, Pa.; H. A. Light- 
ner, De Luxe Products Corp., La- 
Porte, Ind.; A. C. Darling, Borg- 
Warner Service Parts Co., Chi- 
cago, Ill.; L. F. Woolman, Allen 
Electric & Equipment Co., Kala- 
mazoo, Mich.; Robert D. Black, 
Black & Decker Mfg. Co., Tow- 
son, Md. Jobber Directors: W. 
J. Nash, Automotive Supply Co., 
Inc., Visalia, Calif.; V. C. Ander- 
son, Motor & Axle Parts Service, 
Inc., Chicago, Ill.; R. L. Terry, 
United Wholesalers, Sioux City, 
Ta.; V. C. Hossellman, Siferd- 
Hossellman Co., Lima, O.; Chas. 
E. Prefontaine, United Auto 


Parts, Ltd., Montreal, Quebec, 
Can. 

The above are in addition to 
jobber directors: E. B. Conn, 
Central Electric Co., Hattiesburg, 
Miss.; L. H. Phelps, Phelps-Rob- 


erts Corp., Washington, D. C.; H. 
B. Truslow, Richmond Auto Parts 
Co., Richmond, Va.; J. Fischer, 
Auto Parts & Gear Co., Chicago, 
Ill.; R. H. Bachman, Bee, Inc., 
Allentown, Pa.; and manufacturer 
directors: F. 


Pa: L. G. 
Power Corp., 
W. 
Bearing Service 


Matthews, 


& Sales Co., 
Automo- 
tive Thrust Bearings Corp., Chi- 
cago, IIl., 

Near 2 Million Mark 

Sacramento, Calif., Dec. 13.—The 
contract for 1936 California auto- 
mobile registration number plates 
indicates that the motor vehicle de- 
partment of the state expects to 
register more than 1,980,000 pas- 
senger cars during the coming year. 

It was announced from the office 
of the Motor Vehicle Department 
here today that California motor car 
registrations showed a gain of 5.66 
per cent during the first nine months 
of this year over the same period 
ef 1934. 


limited ways through and) 
around cities to roads which will | 


S. Durham, Bonney | 
Forge & Tool Works, Allentown, | 
Sealed | 
Muskegon, Mich.; | 
H. Richardson, Timken Roller | 


whose terms continue. | 





JEANETTE CLAWSON, first 
to get her Michigan Safety stick- 
er, and Secretary of State Or- 
ville E. Atwood personally at- 
tached it on her new Airstream 
De Soto. 


NADA Schedules 
Dealers’ Rally 
At New Orleans 


St. Louis, Mo., Dec. 13. 
tional meeting of automobile 
| dealers to discuss ways and means 
|of meeting the opportunity of 
|greater business in the coming 
new year, will be held in New 
Orleans Jan. 13. 

The date coincides with the an- 
nual meeting of the National 
Automobile dealers Assn., board 
of directors in that city, the first 
time either a national conference 
or an annual meeting of the board 
has been held in the south. 

“A program of definite interest 
to every dealer in the United 
States is being prepared for the 
national rally,” it was stated at 
NADA headquarters. “The acute 
situation of dealers, methods of 
controlling used car losses, man- 
agement problems, finance 
time paper plans will be thoroughly 
discussed. Steps that the national 
association proposes to take dur- 
ing the coming year in order to 
help dealers re-establish them- 
selves and recoup losses of former 
years will be explained.” 

Among the outstanding speakers 
will be William Burruss, sales 
counselor and speaker on effec- 
tive sales methods; John R. 
Walker, executive vice-president 
and general manager of the Na- 
tional Assn. of Sales Finance 
Companies, and Edward Payton, 
consultant on management and 
business problems, who has de- 
voted many years to automobile 
dealer accounting. 








Alabama Show 
Success Reports 








siisiliaailiin Ala., 
(UTPS). In_ spite of 
weather, the first real cold snap 
}of the year, the Birmingham 





torium was a success, 


Birmingham Motor Trades Assn. 


The show ran for four days, 
from Sunday to Wednesday, and 
like most of the other shows be- 
ing held throughout the country, 
was held earlier than usual. Local 
dealers seem to be sold on the 
early show idea, since it gives 
Christmas shoppers a chance to 
view all the models and serves to 
stir up interest in buying new 
|}cars for Christmas. 


with this year’s show. The at- 
tendance was’ around 13,000 
which was as good as any other 
show in the south so far. Sales 
were good and several dealers 
sold a number of cars right off 
| the floor,” Maring said. 





A na- | 


and | 


Association Head 


Dec. 13 | 
cold | 


“We were all very well pleased | 














Notes from the ASI Show 


| Notes from the ASI Show | 





(Continued from Page 15) 


L. A.—Well Christmas possibly 
doesn’t mean much to some auto- 
motive jobbers—or maybe they 
still believe in Santa Claus. 


* * * 


M. F. Bickford, manager of the 
horn and radio division of Sparks- 
Withington Co. is giving friends 
and first-grade customers a peep 
at advanced models of a new line 
of horns and also a new line of 
concealed receiver car’ radios 
which will be offered soon after 
the first of the year. They ex- 
pect both new items to again 
make the name of Sparton famil- 
iar on thousands of order blanks. 


* * * 


K. R. Wilson, the Ford Equip- 
ment Sage of Buffalo, N. Y. was 
mighty proud of a new wheel- 
aligner which was exhibited and 
which he claimed was very mod- 
erately priced. K. R. was 
warning all and sundry to watch 
Ford’s strides in the service and 
maintenance field this coming 
year. 

* * * 


I. B. Nielson, vice-president of 
the Aro Equipment Corp. was 
dealing out a new wrinkle in 
equipment presentation in the 
large Aro booth. When showing 
a jobber how to arrange a proper 
assortment of Aro equipment for 
a garage or service station he 
uses a 52 card deck of regular 
playing cards, each card having 
a picture of a different piece of 
Aro equipment. With this card 
catalog he can show the prospect 
any combination of units that 
fits the need of the purchaser 
without disturbing his mind with 
views of the equipment he doesn’t 
need. C. E. Ihrie, advertising 
manager. punned “52 paying 
cards without a joker in the deck” 

all right—all right. 


* * * 


H. D. LaMont, treasurer of the 
Asbestos Mfg. Co. of Huntington, 
Ind. was showing samples of a 
new rivetless brake lining mount- 
ing which will be announced by 
Vern Tucker, around the first of 
the year. The new mounting is 
said to be not only competitive 
in first cost, but show a consid- 
erable labor saving on both orig- 
inal and remountings. 


* * * 


Neil Flemming, Booster mem- 
ber of the Ditzler Color Co. is 
priming jobber visitors te his 


booth to be ready for another big 
refinish and touch up year. He 
exnects 1936 to be larger than 
1935 which was an outstanding 


| vear in refinish lacquer sales for 


Ditzler. 
* oa * 


Fred Beach, Ryerson Haynes 
Co. is showing two new babies in 
their standup iack line which he 
claims are receiving a great deal 
of attention from the jobbers at 
the show. 

* * * 
Teufel, 


F. G. sales manager of 


| the Willard Storage Battery Co. 


show held in the Municipal Audi- | 
according | 


to Don Maring, president of the| !@st year and looks forward to a 





| exhibit 


is mighty proud of the resales 
record of Willard by car dealers 


bigger year in 1936. The Willard 
contained models of the 
new line of battery testing equip- 
ment which they are introducing 
to the trade as their contribution 
in scientific analysis of car serv- 


| ice troubles. 


* * 


C. L. Shedd, automotive sales 
manager, American Bosch Corp, 
tells us that in addition to a new 
package unit on coils for the re- 
placement market which has been 
very favorably received by the 
jobbers at the show Bosch also is 
going to announce very shortly 
two new car radios and have just 
announced a new line of mag- 
netos for trucks, buses and in- 
dustrial engines. 





Lothair Teetor, vice-president 
and general manager Perfect 
Circle Piston Ring Co., says that 
the new X-90 expander type pis- 
ton ring which they are showing 
at the ASI show for the first time 
is getting greatest acceptance by 
jobbers of any product they have 
ever announced. In their booth 
they have set up a show cabinet 
which shows what happens to a 
standard oil ring and to one of 
the new rings when operating in 
a car. This view box is arranged 
to show that the new ring will 
follow the piston wall of a cylin- 
der 15 to 20 per cent taper and 
5 per cent out of round at 5,600 
r.p.m. 


* * * 


Thompson Products Co., Cleve- 
land, is showing a new heavy 
duty truck and bus valve with 
Stellite seat and stem which, ac- 
cording to Fred Witt, advertising 
manager, eliminates the damage 
due to the battering and high 
temperatures which valves in 
this service are subjected. The 
name of the new value is the 
Aerotype. 


* co * 


If the service man would only 
make a practice of changing the 
oil filter in every car that needs 
it changed when the car comes in 
for a lubrication job, says A. M. 
Clarke, sales manager Motor Im- 
provements, Inc., manufacturers 
of Purolator, he would not only 
increase his profits on the job 
but save many a motor from 
being seriously damaged. 

* * * 


The tire chain business is bet- 
ter right now than any time in 
the last five years, claims O. R. 
MacDonald, general manager 
Manley division American Chain 
Co., York, Pa. In their booth at 
the show they also show a new 
type of jack which enables the 
service man to grease the front 
ends of the new cars in which 
this operation is very difficult. 

* * * 

Jobbers are showing very active 
interest in new valve packing 
unit just being announced, states 
George Briggs, general sales man- 
ager Wilkening Mfg. Co., Phila- 
delphia. F. W. Wilkening, presi- 
dent, says the demand for the 
hydraulic type expander ring is 
increasing. 

* * * 


Discussing trade conditions with 
M. C. Dewitt, advertising man- 
ager Champion Spark Plug Co., 
Toledo, he stated that his com- 
pany has noted a very definite 
increase in distribution to the 
rural sections of the country the 
past few months. Champion 
booth is a bee hive of activity. 

* * * 


H. C. Bush, sales manager 
Eclipse Machine Co., says be- 
cause of the constantly growing 
demand for exchange starter 
service they are now furnishing 
exchange starters for all standard 
cars, old or new. They are also 
showing a new completely auto- 
matic starter for sale on any car 
equipped with Bendix Eclipse 
starter. 


New Display Stand 


Newark, N. J., Dec. 13.—Motor 
improvements, Inc., has brought out 
a new display stand of Purolator 
lubricating-oil filters for automo- 


biles. On the stand are shown six 
Purolators of the four types which 
are adapted to the great majority of 
American cars, as well as a speci- 
fication chart showing the proper 
Purolator for practically each type 
and model of American car on the 
road. With the stand, which is of 
heavy cardboard construction enam- 
eled in the Purolator colors of red 
and black, go two window streamers, 
a window decalecomania sign identi- 
fying the dealer as an authorized 
Purolator distributor, as well as a 
special display card for the wall. 





Detroit, Dec. 13.—The 1936 Pack- 

ard 120 has many new features 
which improve performance and 
operating efficiency but to the 
man who services all makes, most 
of them can be classed as im- 
provements on last year’s car. 

The new motor develops greater 
horsepower than last year’s but 
has practically the same charac- 
teristics from a_ service view 
point, with the exception that it 
has an increased stroke. The 
compression of the motor will be 
taken at 125 r.p.m. instead of 300, 
and the gauge should read 110 
pounds pressure. 

Pump Changes 

The impeller shaft of the new 
water pump is no longer welded 
to the fan attaching flange but 
is a tight press fit to a sleeve 
which is integral with the fan 
attaching flange. To repack the 
new pump, back off the adjusting 
nut and install a service split 
type packing. It is not necessary 
to remove the old packing as the 
service packing is designed to 
add to the old packing. 

The new vibration damper is 
improved and simplified and built 
to compensate for the harmonic 
periods for the new and longer 
stroke crank shaft. This damper 
is not interchangeable with its 
predecessor nor should any part 
of it be disassembled. It should 
be ordered and serviced only as 
a unit. 

The new front end timing 
chain of the motor has been in- 
creased one-quarter inch in 
width and, of course, does not 
interchange. 

New Carburetor 

The new carburetor provides a 
new and different fuel curve, and 
is not interchangeable with the 
carburetor used on the 1935 
model. Care should be used in 
making replacements of the car- 
buretor as the 1936 carburetor 
looks like the 1935. 

A new windshield wiper vacuum 


i 


THE 


PARK PLACE AT 


AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 14, 1935 


Packard 120 Service is ae by Improvements 


Major Specifications 


Of New Models Listed 


booster has been added to and 
combined with the fuel pump. 
The fuel pump is protected and 
insulated against vapor lock. 


Brake Equalizer 

An equalizer is added to the 
hand braking system and the new 
coil spring in the front end sus- 
pension. The spring rate has 
been reduced from 90 to 75 
pounds per inch. The heavier 
springs will be available for those 
who desire a stiffer ride. 

There seems to be quite a little 
variation in the results obtained 
from engine tune-ups. A stand- 
ard procedure is, therefore, sug- 
gested. 

Improperly tuned motors can 
often be traced to the omitting of 
one or more important steps in 
the tune-up procedure. Engines 
perform no better than the ability 
to adjust them correctly. When 
the job is not done right it may 
cause: low gasoline mileage, ex- 
cessive carbon, burnt valves, 
burnt spark plugs or burnt dis- 
tributor points. 


Procedure 


Remove spark plug, check for 
condition and proper type, use 
spark plug cleaner and tester and 
if defective replace them. The 
gap adjustment should be from 
.028-.030. Use feeler gauge and 
bend the side or ground electrode, 
avoid breakage of the insulator 
tip, and use spark plug gap tool. 
Attention should be given to ig- 
nition cables and spark plug 
wires as the life of the ignition 
cables depends upon the condi- 
tions under which they are 
operated. Ignition cables should 
be replaced at least every 25,000 
miles. 

Test motor compression with 
motor hot. The maximum com- 
pression is determined when the 
throttle is wide open. If com- 
pression on one or more cylin- 


| ders is less than the others, grind- 
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ing valves is the usual remedy. 
Use compression gauge. 


Clean distributor if it is in a 
dirty condition on the inside. Test 
condenser with neon tube tester. 
The condenser should always be 
tested for slight or bad leaks 
before any work is done on the 
ignition system. 


Breaker Points 

Clean and adjust breaker points 
or replace with new points. Set 
contact gap at .020 with thickness 
gauge. Breaker arm spring ten- 
sion should be from 16 to 21 
ounces, measured at tip of con- 
tact breaker arm. 

Synchronized breaker points 
are essential for a smooth run- 
ning motor. To secure satisfac- 
tory results, the distributor, which 
has two breaker points, should 
have the points accurately syn- 
chronized. Use synchronizing tool 
having 360 degree graduated 
circle for checking movable 
breaker point independent of the 
other. 

Loosen the fuel compensator 
thumb screw and place the com- 
pensator at zero. Press the button 
at the starter to turn motor over. 
Use neon timing light. Attach 
one wire to a live wire at gener- 
ator or starter. Attach the other 
wire to the primary lead wire (at 
the distributor). Turn engine 
over on compression stroke until 
the marking on the flywheel ap- 
pears in line with the pointer. 
The spark advance should be 
7 degrees. After the marks on 
the flywheel line up with the 
pointer, the distributor cap should 
be removed to check the rotor 
for being in line with No. 1 spark 
plug wire. Turn the _ ignition 
switch on, then loosen clamp and 
move distributor as needed just 
enough to open breaker points 
until the timing light is just flash- 
ing on. The operation should 
then be re-checked. 


Carburetor 


Remove carburetor, dismantle 
and clean, make sure that none 
of the parts are worn or damaged. 
If they are they should be re- 
placed. Cleanliness is very 
essential for proper carburetor 
operation, as a very small piece 
of dirt or lint will affect the car- 
buretor adjustment. 

The float level is a very impor- 
tant adjustment and should be 
set accurately by using the float 
level gauge designed for the par- 
ticular carburetor to 15/32 of an 
inch from the top of float cham- 
ber to the gasoline level. The 
position of the float arm may be 
changed by bending to obtain the 
proper level. 

The service mechanic will find 


Packard 120 Wiring Diagram 


it to his advantage to bring all 
carburetor adjustments to stand- 
ard. The idle adjusting screws 
are set from one-half to 1% turns 
out until the smoothest position 
is found. Tighten all fuel line 
connections. Tighten intake and 
exhaust manifold. The most sat- 
isfactory car idling speed is 6 to 8 
m.p.h. Cylinder head and mani- 
fold nuts should be tightened 
with engine hot. 
Automatic Choke 

Check automatic choke 
proper operation. 

To obtain correct results, it is 
necessary that the choke link and 
thermostat, when connected to- 
gether, shall move very freely 
without binding or sticking of 
any kind. Do not lubricate the 
moving parts. If any tendency 
to bind is found the lubricant will 
congeal, collect dirt and increase 
the binding action. Binding may 
be caused by misalignment of the 
link because of mishandling or 
accident. Be sure that the ther- 
mostat and choke valve operate 
freely before attaching the link. 
Any sticking tendency after at- 
taching the link will be due to 
improper alignment. 

Clean fuel pump screen; do not 
alter gasket thickness. Fuel pump 
stroke variation, due to gasket 
changes, affects carburetor per- 
formance. 

To service an air cleaner and 
oil filler cap, wash thoroughly in 


for 


CURRENT REGULATOR 


GS 


29 YO © 


CK-REDTRACER > 


clean gasoline and dip in SAE 50 
oil. Allow the oil to drain before 
installing. In case of special oil 
bath cleaner on cars equipped 
for dusty territories—add oil. 

Adjust intake valve tappet to 
.007 and exhaust valve to .010. 
Use feeler gauge and holder and 
tappet wrenches. Tappets must 
be set while the motor is running 
and hot. Make sure that the lift- 
ers rotate. 

Adjust fan belt to one-half inch 
deflection between generator and 
water pump pulley. 

Adjust generator charging rate 
and clean commutator. 

In cases where the radio is used 
a great deal, the owner may ex- 
perience some difficulty in keep- 
ing his car battery fully charged. 
It is, therefore, most important 
on radio-equipped cars that the 
battery be tested regularly. 

Tighten water pump packing 
nut. 

Brakes 


The Packard One Twenty is 
equipped with Servo sealed hy- 
draulic brakes, supplemented by 
mechanically operated parking 
brakes. Approximately 23 per 
cent greater braking is provided 
on front wheels than on rear to 
insure proper balance and develop 
maximum braking. Front brakes 
have a larger cylinder than rear 
brakes. 

It is imperative that the rod, 


(Continued on Next Page) 
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New Carburetor Differs 
Greatly; Pump Changed 


(Continued from Page 18) 


which is attached to the brake 
pedal operating rod, be adjusted 
for clearance where it seats in 
the piston. There should be % 
of an inch free movement of the 
brake pedal pad before the pres- 


filler cap extreme care must be 
used to prevent dirt entering the 
master cylinder. Recommended 
Packard fluid must be used. 
After removing the master cy- 
linder from the car the unit is 





ENGINE 
Firing order 1-6-2-5-8-3-7-4 
Compression 
ratio 6.5 to 1 
Compression 
at125r.p.m. 110 pounds 
VALVES 
Valve lift 300 
Valve stem 
clearance 
at bottom 
of guide .005-.00175 
Tappet clerr- 
ance, warm .007 inlet-.010 
exhaust 
Inlet opens 5 degrees 
BTDC 
Inlet closes 39 degrees 
ALDC 
Exhaust 5 degrees 
closes ATDC 
Exhaust 45 degrees 
opens BLDC 
Valve spring Closed to 40 
—load pounds 
Open at 110 
pounds 


Load closed 40 at 1% in. 

COOLING SYSTEM 
Capacity 18 quarts 
Radiator hose, 


upper 
Radiator hose, 
lower 


10x1% in. 


3x1% in. 


The desired caster angle is 


the variation in caster angle 
not exceed % degree. 


The desired camber angle is 1 degree to 1% degrees and 
each wheel should be adjusted within these limits. 


sure stroke starts. The primary 
cup must be clear of the by-pass 
port when the piston is in its 
released position. The supply 
tank cylinder is located under 
the bonnet for checking the fluid 
level. The tank should be kept 
at least half full. Caution: be- 
fore removing the supply tank 
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Tune-Up Specifications 


*Important: Caster and /or camber should only be checked 
when car has been loaded to bring top of frame side rails 18 
inches above the floor and parallel to it. 


degrees and a maximum of 2 degrees is allowable. 
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PISTONS 
Clearance of 
skirt 0015 | 
LUBRICATION | 
Crankcase 
capacity 7 quarts 
Oil pressure, 
normal 35 pounds 
Transmission 
capacity 1 quart 
Rear axle 
capacity 4% pints 
CLUTCH 
Free pedal 
travel 2 inches 
FRONT SUSPENSION 
*Caster 2 degrees 
Front wheel 0 in. to % in. | 
toe-in at rim 
Knuckle pin 
angle 1 degree 30 ft. 
*Camber 1 degree 
ELECTRICAL 
Ignition tim- 7 degrees 
ing BTDC (ad- 
vance) 
Breaker point 
point open- 
ing -028-.022 
Spark plug 
gap -28-.030 
Spark plug 
size 14M.M. 
Lighting cur- 
rent fuse 25 V.-20 amps. 



















2 degrees. A minimum or 1% 
However, 
between right and left should 





disassembled as follows: 
the large boot straps that fasten 


This permits removal of the boot, 
the rod and the eyelet. With a 
sharp pointed screw driver, re- 
move the retainer spring from its 
groove. This permits the _ re- 
moval of the internal parts. 


COVER ASSEMBLY 
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Carburetor, showing float level gauge 
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rubber parts and the cylinder bore 
are then checked, 

If inspection shows the cylinder 
walls scratched or pitted, then it 
becomes necessary to have the 
cylinder walls honed to renew the 
highly polished surface necessary 
for efficient operation. 


Brake Cylinder 

After the cylinder has been 
honed and new cups procured, it 
is recommended that reassembly 
be made in the following manner: 
Wash the casting and parts in 
clean alcohol, dip in special ap- 
proved Packard brake fluid for 
lubrication purposes. Install the 
valve and return spring. Assem- 
ble the primary cup, piston assem- 
bly and piston stop. Snap the 
retainer spring in its groove. 
Assemble the boot and rod in 
place and replace the large boot 
strap. The unit is now ready for 
installation on the car. 

To remove the wheel cylinders 
for inspection, honing or repairs, 
disconnect the tube from the hose 
at the frame bracket. Remove 
the hose spring clip, and the two- 


| cylinder fastening screws on the 





rear of the shield. Remove the 
brake shoe. 


There are only two adjustments | 


Remove | /" # braking system of this type | 
|to compensate for brake 

ar. Th i = | 
the boot to the cylinder casting. | V2": 1es¢ Points (at the brakes 


lining | 


proper) are as follows: 
The Eccentric Adjustment. This | 
adjustment centralizes the brake | 
shoes in the brake drum. 
The Adjusting Screw. This ad- 


om | justment takes up the clearances 
e 


between the brake lining surfaces 
and brake drum to compensate 
for ning wear. | 


SAE Schedules Meeting 


For Dee. 16 at Detroit 


Detroit, Dec. 13.—Textile ex- 
perts and automotive engineers 
will get together and learn some- 
thing of each other’s difficulties 
at the Book-Cadillac Hotel Mon- 
day evening, Dec. 16, when the 
Detroit section of the Society of | 
Automotive Engineers conducts 
its regular monthly meeting. 

E. Adams, 
Harry Grimes, all of the American 
Woolen Co., will speak and out- 
line the processes in the manu- 
facture of fabrics used in auto- 
mobile manufacturing. 

V. P. Rumely, factory superin- 
tendent at Hudson and SAE vice- 
president, will preside. A. J. Meer- | 
ken of Hupmobile, representing 
the automotive body industry, also | 
will be at the speaker’s table. 


Owners Unite 


Milwaukee, Wis., Dec. 13.—More | 
than 50 independent Milwaukee | 
county garage owners have united 
in the Wisconsin State Assn. of Ga- 
rage Operators, with the purpose of 
co-operating to further the special 


interests of repair and service shows 
and to fit themselves to give better 
and uniformly satisfactory service. 
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Germans Economize 


Washington, Dec. 13.—With the 
view to attaining partial independ- 
ence of foreign sources for motor 
fuels a decree has been issued in 
Germany requiring all large muni- 
cipal gas works to recover as much 
by-product benzol as possible from 
their operations, according to a re- 
port from the U. 8S. Commerce De- 
partment. 


Although having only limited re- 
sources of petroleum Germany is 
now supplying 40 per cent of its 
motor fuel requirements from do- 
mestic sources, says the report. 
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Models for 1936 Vary Considerably from Last Year 


Gov't Policies 


To be Voted On 
By U.S.C. of C. 


Washington, Dec. 13.— Prime 
changes in Federal taxation and 
expenditure policies, as proposed 
by a committee of the Chamber 
of Commerce of the United States, 
are going forward today to the 
Chamber’s 1,500 member organ- 
izations for a referendum vote. 


The proposals to be voted upon 
are based on recommendations 
made by the Chamber’s Commit- 
tee on Federal Finance, which 
advances a broad program for 
tax revision and for drastic cur- 
tailment of government expendi- 
tures. 





The committee, composed of 
prominent business men and rec- 
ognized tax authorities, has cov- 
ered in its studies the whole field 
of government finances. In its 
conclusions, it expresses the be- 
lief that in many respects the 
present tax structure is funda- 
mentally faulty, that tax rates 
are uneconomically high and that 
expenditures—now the largest in 
peace time history— must be 
sharply reduced. 


The program proposed is de- 
signed to eliminate what the 
committee calls unfair and harm- 
ful provisions in the existing tax 
laws and to correct administra- 
tive defects. The objective, it 
says, is to establish an equitable 
tax system that will be con- 
ducive to promoting and main- 
taining prosperous business con- 
ditions and in creating employ- 
ment. 
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Low Winter Fares 


Rates reduced as much as 32%. 
Lowest air travel fares 
ever offered. 


. $25.65 
. $14.90 
. $ 7.90 


24-HOUR RESERVATION SERVICE 
Telephone Pingree 6600 


PENNSYLVANIA AIRLINES 


8 Years Airline Operating Experience 
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‘Car of Future’ Predictions Bring F lood , of Mail 


Bohn Aluminum Engineer 
Piques Industry’s Interest 


Detroit, Dec. 13.—David E. An- 
derson, chief engineer of the 
Bohn Aluminum and Brass Corp., 
is receiving a 
volume of fan 
mail which is 


more suggestive 
of a movie star 
or radio celeb- 
rity than a 
rather reticent 
engineer. The 
occasion is the 
reaction to the 
predictions re- 
cently made by 
Anderson on the 
“ear of the 
future.” Anderson reports that 
ever since he gave out this state- 
ment he has had letters and phone 
calls galore from prominent en- 
gineers both in the car and parts 
industries congratulating him on 
having the temerity to put into 
actual words what a large group 
of engineers know to be a com- 
ing trend. 

Particularly interesting to the 
engineering fraternity were An- 
derson’s predictions on the im- 
portance of light weight and 
economy in the car of the future. 
Quoting, in part, from Anderson’s 
statement he said: 

“All the signs indicate that we 
are getting ready for some funda- 
mental changes in our automo- 
biles. Any engineer who is in 
close contact with the industry 
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can sense this fact, but just what 
the changes will be and in what 
direction we shall go is not yet 
entirely clear. There are certain 
guide-posts, however, which seem 
to show the way and those who 
are fortunate enough to project 
themselves in advance over this 
route will undoubtedly reap ma- 
terial benefit. 
End of Trend 
“Whenever we come to the end 








of a certain line of trend and de- 
velopment the changes become 
less and less as the new models 
are brought out. The 1936 cars 
show this drop in important 
change very materially. The die- 
cast grille came into its own this 
year. It came to the rescue of 
manufacturers who knew that 
their products were satisfactory 
insofar as current practice is con- 
cerned. However, the great 
American public demands new 
appearance, if nothing more, in 
its new models and, needless to 
say, the radiator grille afforded 
great and glorious opportunity to 
meet this demand with little or 
no expense. 
“Last year the reamer served 
its purpose. Larger bores gave 
us more horsepower. Of course, 
we had some gadgets to go along 
with it but certainly there is very 
little of a fundamental difference 


between the cars of 1933, 1934, 
1935 and 1936. 
New Era Dawns 
“This drop in major changes 
forecast a new era. What will be 
its characteristics? There are 
many influences at work. In the 


first place, extreme speed is not 
only losing its glamour but is 
losing its popularity and the pub- 
lic is rapidly coming to realize 
that there is not only no need for 
the 100-mile-an-hour automobile 
but that such a car is not only an 
extravagance but a menace. 
Higher power and faster cars, 
therefore, are not likely to repre- 
sent the coming trend. In fact, 
it is my opinion that economy is 
to get first consideration during 
the next design period. 
“Engineers know how to build 
economical cars now and by this 
|1 mean cars capable of from : 25 
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1 MOLD of the B. F. Good- 


No. 
rich Co., used in 1879 for making 
a frog pad, which was placed be- 
tween the horseshoe and frog ofa 
horse’s hoof. Holding the mold is 
A. E. Moon, production super- 
intendent. 


to 35 miles to the gallon, but to 
build this economical car it will 
be necessary to scrap entire fac- 
tory organizations as they are 
now set up. The engine will have 
to be designed along lighter lines. 
For the rear engine car, which 





offers the best opportunity for 
lightness, roominess and _ econ- 
omy, the engine will have to be 
much lighter than it is today. To 
obtain the desired lightness, 
aluminum alloys will constitute 
the major parts of the engine, 
cylinder blocks and crankcase in 
place of cast iron. The body 
must serve also as a frame. Now 
that we have complete steel con- 
struction there is no need for a 
separation of the frame and body 
unit. The frame is a relic of the 
days when cars were assembled 
from parts purchased from the 
parts manufacturers. 
Independents Chance 

“The independent manufactur- 
ers have a good opportunity to 
stage a comeback by building an 
up-to-date car. The old line 
manufacturers will not do so un- 








course, will not do so until they 
have to because of the tremend- 
ous amount of equipment which 
will have to be scrapped when 
the new cars come into existence. 


High Torque Needed 

“In the design of the new en- 
gines which, of course, is the 
focal unit of the new type of 
transportation, extremely high 
torque will be required at low 
speed. Our present engines have 
had no real improvement in 10 
years. In spite of the fact that 
speeds have gone up and power 
increased by the well-known use 
of the reamer the fundamental 
designs are the same. As a re- 
sult of increases in bore and 
other changes made in the super- 
structure of the engine many en- 
gines are called upon to deliver 
more power at higher speeds 
than they were designed to pro- 
duce. The result has been a tre- 
mendous amount of bearing 
trouble forcing the engine manu- 
facturer to resort for bearing lin- 
ings to harder alloys than are at 
times good for the health of the 
crankshafts. There have been 
some bad encroachments on the 
rule that the bearing material 
should be softer than the shaft 
and that the pistons should be 
softer than the bores. This has 
come as a result of the tremend- 
ous efforts to secure more output 
from existing designs. 

“In the new design the engine 
should have a supercharging car- 
buretion system at least at low 
speed in order to efficiently em- 
ploy the higher compression 
necessary to produce the required 
low-speed torque. The super- 
charger or _ pressure-carbureting 
action could taper off as speeds 
increase. | 


Cites Zephyr 

“I believe the Lincoln Zephyr 
is the outstanding example of the 
show this year which indicates a 
desire toward more rational auto- 
mobile design. The improvements 
in the Cadillac engine are also 
indicative of the desire to make 
the design of the engine through- 


out correspond with its required 
output. The thoughts’ behind 
these designs are straws which 


show the way the wind is blowing. 
“We do not lack the engineer- 





Ladies in Distress 
Dub Truckers Gents 


Minneapolis, Minn., Dec. 
13. — Drivers of the huge 
trailer trucks of the 
Werner Transportation Co. 
have won the sobriquet of 
“gentlemen of the road” for 
their courtesy to the motor- 
ing public. 


Letters telling of their 
courtesies are often received 


from women to whom the 
truck drivers have extended 
help with a flat tire or aided 
in starting a stalled auto- 
mobile, 


“Our drivers are instructed 
to offer assistance especi- 
ally to women motorists,” 
H. B. Werner, president of 
the company, reported. “A 
woman in distress is a pa- 
thetic sight on a_ lonely 
highway with a flat tire or 
disabled - utomobile.” 











formation which will help us de- 
sign the new type of car. The 
real cause of the strangulation of 
progress is the tremendous in- 
vestment in equipment for manu- 
facturing the present type of car 
and, if I may say it, a lack of 
that old-time daring on the part 
of our automotive industrial 
leaders.” 


Pontiac Foundry Resumes 


Activity After Five Years 

Pontiac, Mich., Dec. 13.—The 
iron foundry of the Pontiac Motor 
Co., idle since the spring of 1932, 
began operations again Wednes- 
day with H. J. Klingler, president 
and general manager, supervising 
the pouring of the first castings. 

Only one of the four big cupolas 
has been put into use and the 
building up of production will 
take place gradually, full capa- 
city being reached sometime next 


spring. One of the seven produc- 
tion lines is being operated at the 
outset. 3earing caps and other 


small parts will be cast at first. 
It is expected that the foundry 


til they are forced to change. ( s 
They are not flexible enough to| ing equipment and knowledge nor | will be up to about 20 per cent of 
build such a car today and, of!do we lack the metallurgic: al in- | capacity by the end of December. 
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"341 15 16 69 293 423] 555 555 G4 2! 1036 6 103} 87| 1298 
Maryland 35 | 29 19 191 527 766) #723 1 7241 197 16 892 11, 156) 183) 1455 
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Hartford, Conn. Dec. 13.— 
» Harry M, Sloate, Hartford Chev- 
rolet dealer, was elected president 
of the Connecticut Automotive 
| Trades Assn., Inc., in a closely- 
» contested election which featured 
the annual convention of the body 
held Dec. 9 at the Hotel Bond 
here. By a margin of one vote, 
Sloate defeated Fred L. Loeser, 
New Haven, who had been put at 
the head of the slate by the nom- 
inating committee. 

Loeser had been first vice- 
president of the association and 
succeeded to the presidency re- 
cently following the resignation 
of Dayton A, Baldwin, of Middle- 
town. Russell P. Taber, Hartford, 
was chosen first vice-president; 
Johannes Schiott, Bridgeport, sec- 
ond vice-president, representing 
new car dealers, and Henry Kra- 
kemeier, second vice-president 
representing the maintenance di- 
vision. The post of second vice- 
president, representing used car 
dealers, was not filled. 


Re-elect Jackson 

E. A. Jackson, of Portland, was 
| re-elected secretary, and Albert 
C. Hine, Hartford, treasurer. Carl 
R. Lane, Hartford, continues as 
| association manager. New mem- 
bers of the executive board in- 
clude Lee Eastman, Stamford; 
Samuel Longworth, Middletown; 
Roland B. Jordan, Willimantic; 
Messrs. Schiott and Hine. Hine 
fills a vacancy caused by the 
resignation of Gardiner S. Platt, 
Bridgeport. The entire slate, ex- 
cept for the office of president 
was named on the recommenda- 
tions of the nominating com- 
mittee. 

R. H. Grant, vice-president of 
General Motors Corp., expressed 
an optimistic view of the indus- 
try’s future in his address at the 
morning session, saying that “our 
dealers are now making money.” 
He explained the work of his 
company’s market analysis divi- 
sion and said that it had resulted 
in more scientific appointment of 
dealers in multiple-dealer cities 
and had reduced cross-selling. 

When Grant had finished 
speaking, Jack Frost, NADA gen- 
















































Tells Connecticut Dealers 


Cross-Selling is Reduced 





eral manager, asked him if the 
industry would help in working 
out a satisfactory solution to the 
used car problem. Grant replied 
that if a practical plan were of- 
fered he would see that it got 
before the proper executives for 
attention. 


Cites German Plan 

In his own address, Frost said 
that the present average level of 
used car allowances was serving 
to eliminate profits. He cited the 
German appraisal plan, but 
pointed out that conditions in 
that country, vastly’ different 
from our own, made the German 
dealers’ problem a simpler one to 
solve. 

“The advances made nationally 
since the automobile industry led 
the way out of the depression 
depths will not only continue in 
1936, but may outdo the all-time 
record of 1935, Frost told the 
Connecticut dealers. 

Johannes Schiott, Bridgeport, 
pleaded for a general improve- 
ment in business standards and 
warned “die-hard” conservatives 
that their opposition to govern- 
ment regulation of business may 
lead eventually to state socialism 
through collectivization of more 
and more activities. ‘Would it 
not be better,” he asked, “to pre- 
serve a bit of our individualism 
through regulation of business, 
even though we should have to 
sacrifice the rugged individualism 
insisted upon by the few who ex- 
ploit the weaker to the limit 
through a competitive system 
under laissez-faire?” 


Would Not Stand Test 

Saying that he “fought against 
the price-fixing clause (in the 
dealer code) because he did not 
believe it would stand the test, 
Schiott affirmed his belief in the 
policy of equal treatment for all. 
He continued: “Price discrimina- 
tion is a crime and the dealer 
who sells at one price to one cus- 
tomer and at another price to an- 
other, is stealing, for he takes 
from Peter to pay Paul. The used 
car has been used as a smoke 
screen to cover up these rotten 
methods. 


WHEEL OF FORTUN 
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Grant Pledges GM Aidi idin Solving Used Car Probleiii 





a 
Se Ne eh 


E, at the ASI Show, showing operation of 


Bendix super-hydraulic brakes equipped with Amco brake lining. 
Numbers on the tire determine the winner of novelty prizes. The 


wheel is stopped by a brake pedal. 


“I am not telling you I am any 
better than the rest. Years ago 
I told the factory I represent that 
the manufacturers were making 
‘gyppers’ out of their dealers be- 
cause of the dishonest way the 
prices on new cars were sup- 
posedly maintained. Used cars, 
when traded against new cars, 
are equivalent to money, and 
their value could easily be de- 
termined by local committees. 


Territory Agreement 

“True, by going to another lo- 
cality an owner might obtain a 
higher price for his used car, but 
through proper factory co-opera- 
tion this could easily be adjusted 
through territory agreements. As 
for the price on new cars this is 
a question of mark-up and again 
would be a question of agreement 
between manufacturer and dealer. 

At a special meeting of main- 
tenance men, dealers service 
managers, shop foremen, automo- 
tive jobbers and equipment men, 


TIONS 16 STATES FOR NOV., 1935-1934 


Complete cumulative figures will appear each week until all 48 states or completed United States totals for the months have been printed. 
States previously shown include Delaware, North Carolina and North Dakota. 


presided over by Lyman H. John- 
son, New Haven, retiring vice- 
president representing the main- 
tenance division, four speakers 
were heard. They were: David 
Beecroft, Bendix Aviation Corp., 
New York; Wilbur L,. Cross jr., 
chief engineer in charge of the 
Connecticut state compulsory in- 
spection program; R. J. Pomel, 
engineer, United Motor Service, 
Inc., and Edwin B. Pratt, chief 
of the state dealers’ and repairers’ 
license bureau. 

Speakers at the concluding 
banquet included Col. A. B. Bar- 
ber, executive director, National 
Conference on Street and High- 
way Safety, Washington, D. C., 
whose subject was “The Automo- 
tive Trade’s Responsibility to 
Safety on the Highways”; Gover- 
nor Wilbur L. Cross, and Motor 
Vehicle Commissioner Michael A. 


Connor. Clarence Hubbard was 
toastmaster. Mayor Thomas J. 
Spellacy welcomed the conven- 


tion to Hartford. 
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Packard Stages 
Open Throttle 


Endurance Test 


Detroit, Dec. 13.—After more 
than 15,000 miles of practically 
continuous wide open throttle 
running, wear on the moving 
parts of a Packard car was found 
to have been just barely measur- 
able, say Packard engineers. 


In a unique test, a Packard 
eight seven-passenger sedan was 
started on the two and one-half 
mile concrete speedway at the 
Packard Proving Grounds at the 
hour of opening the New York 
automobile show. It ran with 
the throttle wide open night and 
day, stopping only for gas and 
oil and the relief of drivers, until 
the show was officially closed. 


During this period the car 
traveled 15,432.26 miles. The 
elapsed time from the start to 
the finish was 176 hours, 33 min- 
utes, which gave an average speed 
of 87.23 miles an hour, including 
all stops. Running through rain, 
sleet and fog at the start, the 
speed was slowed somewhat but 
for the last half of the run the 
pace was maintained at from 90 
to 91 miles an hour. 


Every part was measured and 
examined. As indicating how 
slight was the wear, engineers 
said they found cylinders had 
been worn only .0006 of an inch 
and there was only one-half 
thousandth of an inch wear of 
the crankshaft bearing journals. 


Parts of the car were found 
so nearly perfect that the car is 
now being reassembled. It will 
be returned to the same condition 
it was at the end of the test. 


Ford to Stage 
Record Service 
Clinic in Chicago 


Chicago, Dec. 13.—One of the 
largest service clinics ever held 
by an automobile manufacturer 
will be staged here next Thurs- 
day by the Ford Motor Co., with 
the International Amphitheatre, 
scene of the recent Chicago auto- 
mobile show, as the location. The 
clinic will be addressed by W. C. 
Cowling, general sales manager; 
F. T. Yaeger of the service de- 
partment, and other officials of 
the company. W. K. Edmunds, 
Chicago branch manager, is in 
charge. More than 800 Ford 
dealers and service men from 
the greater Chicago area, includ- 
ing territory in Illinois, Indiana 
and Iowa, will be here for the 
clinic. 


a Deehall 


By Recent Show 
In Kansas City 


Kansas City, Mo., Dec. 13.—A 
new attendance record was estab- 
lished at the recent Kansas City 
auto show, it is revealed by C. 
M. Woodward, secretary-treasurer 
of the Kansas City Motor Car 
Dealers’ Assn. and manager of 
the show. 


“We had a total attendance of 
115,150. This attendance was 20.8 
per cent higher than any attend- 
ance we have had since 1929,” 
Woodward says. 

“In my opinion the fact that we 
were the first major event to be 
held in the new $6,000,000 muni- 
cipal auditorium was a decided 
factor in this increased attend- 
ance,” he continued. 

“‘T am gratified with this in- 
crease. The majority of the ma- 
jor shows in the United States 
were lower in attendance than 


their January shows of this year.” 
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Automotive Shares Encounter Sharp Selling Flurry 


Concern Felt 
For Production 


In Early 1936 


By C. J. ALEXANDER 


New York, Dec. 13.—After hav- 
ing moved up in the first half of 
the week on buying occasioned 
by glowing reports of production 
favorable dividend news and indi- 
cations of good fourth quarter 
earnings, stocks of automotive 
companies encountered consider- 
able selling Thursday. Weakness 
was not restricted to the motors, 
however, the market in general 
giving ground. Automotive shares 
were strong during the rallies and 
there were no outstanding weak 
spots in this group, There were 
indications, however, that some 
concern was being shown over the 
extent of the let-down in produc- 
tion in the early months of next 
year. 

Automotive Daily News stock 
price averages for Wednesday, 
Dec. 11 compared as follows with 
the preceding week and the like 
date a year ago: 

Last 
Week 
. 38.55 
40.71 
35.38 
18.44 


Year 
Ago 
22.34 
22.91 
21.48 
17,16 


This 

Week 
39.35 
41.57 
36.15 
18.59 


Change 
-+-0.80 
0.86 


24 motors ...... 
10 car-truck co.'s. 
10 parts-accessories 

4 = tire-rubbers.... 


Rubbers Up 


The tire and rubber group went 
into new high ground for the 
year for the second consecutive 
week, with Firestone again being 
the feature, with a gain of nearly 
two points. Among the important 
gains in the car and truck group 
were those of Chrysler, Mack, 
Nash and Packard. Nash ran up 
@ point and a half on Wednesday. 


Motor Products was a feature 
among the parts and accessories, 
advancing sharply and making a 
net gain of 12 points for the week 
on news of the split up of the 
stock and additional dividends. 
Borg-Warner and Briggs also 
were higher, as were most of the 
other stocks in this group. 

Among the individual stocks to 
make new highs for the year dur- 
ing the week were American 
Chain, Cleveland Graphite Bronze, 
Collins & Aikman, common and 
preferred; Firestone, common 
and preferred; Mack, Motor 
Products, Lee Rubber & Tire, 
Hercules Motor, United Carr 
Fastener, White Motor and L. A. 
Young Spring & Wire. 

Dividend Action 

There has been another flurry 
of dividend actions in the auto- 
motive industry during the past 
week, with companies increasing 
* their rates and declaring extras 
and special payments as the year 
comes to a close. Firestone meets 
Monday and it is expected in 
some quarters that it will in- 
crease its rate over the 10 cents 
quarterly paid in recent years. 


Briggs Mfg. this week declared 
an extra of 50 cents a share, pay- 
able Dec. 31 to stockholders of 
record Dec. 20. L. A. Young 
Spring & Wire declared a stock 
dividend of 5 per cent, payable 
out of treasury stock, and a 
quarterly of 75 cents, both pay- 
able Dec. 31 to stock of record 


Dec. 17. 


‘a 


Tos 


50 cents having been paid previ- 
ously. 
Motor Products 


Motor Products declared a 100 
per cent stock dividend, payable 
Feb. 2 to stock of record Dec. 20 
and two dividends on the new 
stock and one on the old. The 
two on the new, amounting to 50 
cents each, will be paid Mar. 21 
to stock of record Mar. 20 and on 
June 30 to stock of record June 
20. The 50 cents on the old will 
be paid Dec. 31 to stock of record 
Dec, 20. 

Other declarations 
following: 

Ainsworth Mfg. Co., $1 as an 
irregular dividend, payable Dec. 


include the 





This represented an in- | 
crease in Young’s quarterly rate, | 





28 to stock of record Dec. 21; 
Trico Products, regular quarterly 
62% cents, payable Jan. 2 to stock 
of record Dec. 12; Fedders Mfg. 
Co., 37% cents, payable Jan. 2 
to stock of record Dec. 20, this 
company having paid an initial 
of 25 cents on Oct. 10. 


Perfect Circle, regular quart- 
erly of 50 cents, payable Jan. 1 to 
stock of record Dec. 17; Noblitt- 
Sparks, quarterly of 37% cents, 
payable Jan. 2 to stock of record 
Dec. 20; McQuay-Norris Mfg., 
regular quarterly of 75 cents, 
payable Jan. 1 to stock of record 
Dec. 20; Wilcox-Rich, special 25 
cents on Class B, payable Dec. 20 
to stock of record Dec. 5; Evans 
Products, quarterly of 25 cents 
payable Jan. 2 to stock of record 
Dec. 16; Square D Co., regular 
quarterly of 55 cents on Class A 
preferred, payable Dec. 21 to 
stock of record Dec. 20; Hercules 
Motor, quarterly of 25 cents, pay- 
able Dec. 31 to stock of record 
Dec. 20, and Goodyear Tire & 
Rubber of Canada, quarterly of 
63 cents, payable Jan. 2 to stock 
of record Dec. 14. 


Reynolds Spring Reports 


Jackson, Mich., Dec. 13.—The Rey- 
nolds Spring Co. reports for the 
nine months ended Sept. 30, 1935 
a net profit of $263,365, after de- 
preciation, interest, federal taxes, 
and charges, equivalent to $1.81 a 
share on 145,000 of $1 par capital 
stock, excluding 3,566 shares held 
in the treasury. This compares 
with a net of $195,985 or $1.35 a 
share for the first nine months of 
1934. Indicated earnings for the 
September quarter of this year were 
equal to 11 cents a share as com- 
pared with 90 cents a share in the 
preceding quarter, and with 18 
cents a share for the September 
quarter of 1934. 


Acme Reports 


New Haven, Conn., Dec. 13.— 
Acme Wire Co., manufacturer of 
magnet wires and coils, windings 
and other wire items, reports net 
profit of $126,545 after all deduc- 
tions for the first nine months of 
1935. On the 57,750 shares of $20 
par common stock, of which 45,463 
are held in a voting trust, net was 
equal to $2.19 a share. 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 





New York, Dec. 13, 3:00 P.M.—Changes in prices of automo- 
shares today were fractional, with the closing mixed. Hud- 
son was a feature for most of the day, trading having been 
active at higher prices. Most of the other leaders were off 


slightly. 


November Business Curve 
Shows Sharp Increase 


Detroit, Dec. #.—The business | & French, Inc., Detroit and New 


curve of the United States dur- 
ing November slanted sharply | 


York advertising agency. 
other period since 1933 have im- 


The tone at the close was strong, although 
trading did not become active. 


In no 


upward, with many centers regis- | portant areas recorded such large 


tering the greatest improvement 
since the recovery began, accord- | 


individual gains. 


“Out of a total of 147 areas, 115 


Where Business Stands Nationally 


ing to the monthly survey of 147| advanced above 
trading areas made by the re-| standings — and 


g « Detroit 


of 


. New York 


their 
these, 


October 
26 


search division of Brooks, Smith| showed increases of 7 per cent 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, DECEMBER 13, 1935 


1935 

High NEW YORK 

12 Allis Chalmers Mfg. . 

10 American C. & F. . 

8 American Chain 

15 Auburn Auto 

11% Bendix Aviation 

21% Bethlehem Steel 

395, Bohn A. & B. . 

28'4, Borg-Warner 

24. Briggs Mfg. ; 

314, Budd Mfg. Co., E. 

2’. Budd Wheel Co. rer 

914, Chicago Yellow Cab (1) 

31 Chrysler 

12! Clark Equipment 
Cleveland Gr. Br. 
Collins & Aikman 
Commercial Credit 
Commercial Investment T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
du Pont de Nemours 
Eaton Mfg. 
Electric Auto-Lite ... 
Electric Storage Battery 
Evans Products . 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A ...... 
General Electric (80c) . 
General Motors . 
Glidden 
Goodrich, B. F. i 
Goodyear T. & R. . 
Graham-Paige hg 
Hayes Body Corp. . 
Houdaille-Hershey B 

307%, Houdaille-Hershey A 

614 Hudson Motor 

4, Hupp Motor 

34 International Harvester 

38. Johns-Manville 

6 Kelsey-Hayes W. 

3% 


Low 


377/s 


Kelsey-Hayes W. B. ...... 


1935 
Low 


Last Sale I 


| 13% 8, 
| 491, > 
| 26/2 12% 
| 281 
437%, 
24% 
69 
14% 7% 
21% 4%, 
1914 11 Nash 
21 
71 > Packard 
291, 
5% 
20% 
15% 
7% 
151, 
18% 
103/, 
10, 
26° 
11% 
7242 
50% 
17% 
9834 
191 
BY, 
534 


20 
8, 


Reo 


Spicer 


White 


5% 
242 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


NEW YORK 
Lee Rubber & Tire 
Libbey-Owens-Ford Glass 
Ludlum Steel 7 
Mack Trucks (1) 
Marlin Rockwell 
Midland Steel 
Motor Products 
Motor Wheel 
Murray Corp. . 


Pacific Mills 


Raybestos Manhattan 
Motor : 
Republic Steel Corp. 
Socony Vacuum 
Sparks-Withington 
Mfg. 

Stewart- Warner 
Studebaker 
Thermoid Co. 
Thompson 
Timken-Detroit Axle 
Timken Roller Bearing 
U. S. Industrial Alcohol 
U. S. Rubber 
Westinghouse E. & M. 
Motors . 
Yellow Truck er 
Young Spring & Wire 


Products 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 


Borg-Warner ..... 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 

Pines Winterfront 


DETROIT 


Federal Mogul 
Murray Corp. 


Parker Rust 


Proof 


Timken-Detroit 


Last Sale 


12% 
44g 
23. 
271 
44), 
22! 
66 
1314 
185% 
17% 
16 
6%, 
28 
5 
17% 
13% 
5 


/ 


14 
16% 
% 
8% 
24 
10% 
65 
45 
14) 
92), 
18!/> 
7% 


Dec. 13 Dec. 6 


on 
12/8 


or more,” says the report. “Nine 
markets remained without loss or 
gain and only 23 declined. Most 
of the losses, incidentally, were 
slight.” 


The 
the gains were 
were: 


Detroit, which climbed from 24 
points below normal to 14 points 
below; Cleveland, from 38 below 
to 28 below; Boston, from 38 be- 
low to 31 below; Cincinnati, from 
27 below to 20 below, and San 
Francisco, from 33 below to 26 
below. 


important centers where 
unusually large 


National Gains 
“The national picture is most 
encouraging,” continues the re- 
port. “The index rose 3 per cent, 
bringing it to 22 per cent below 
normal, which is 20 points better 
than a year ago.” 


A gain over October of 7 per 
cent or more was recorded dur- 
ing November in the following 
areas: 

Aberdeen, Abilene, Akron, Al- 
lentown, Beaumont, Boston, Cam- 
den, Charleston, W. Va.; Cincin- 
nati, Cleveland, Dayton, Detroit, 
Flint, Fresno, Hartford, Jackson, 
Mich.; Kalamazoo, Portland, Me.; 
Memphis, Richester, San Diego, 
San Francisco, Seattle, Sioux 
Falls, South Bend and Williams- 
port. 


Normal Areas 


Areas closest to normal during 
November were: 


Albuquerque, Bakersfield, Bangor 

Beaumont, Billings. Boise, C«sper, 
Charleston, W. Va.; Charlotte, 
Cheyenne, Colorado Springs, Co- 
lumbia, S. C.; Columbus, O.; Den- 
ver, Detroit, Green Bay, Green- 
ville, Harrisburg, Houston, In- 
dianapolis, Jackson, Miss.; Jack- 
sonville, Lincoln, Miami, Nash- 
ville, Peoria, Phoenix, Portland, 
Ore.; Richmond, Sioux Falls, 
Shreveport, Springfield, Mo., St. 
Paul, Terre Haute and Winston- 
Salem. 


Toledo Will Present 


Industrial Exhibition 


Toledo, O., Dec. 13. Scores of 
new products developed in Toledo 
laboratories and factories during 
the depression but just now mak- 
ing their debut into markets are 
to be shown at the Toledo Indus- 
trial Progress Exposition to be 
held in the Civic auditorium, Jan. 
16 to 21. 


An Ohio corporation was formed 
by the Toledo Chamber of Com- 
merce to sponsor the event. 
Harry C. Tillotson, president of 
the Tillotson Mfg. Co., makers of 
carburetors, is president of the 
exposition company. 


Buys Tripleware 

Trenton, N. J., Dec. 13.—Acquisi- 
tion of the Tripleware Brakelining 
Corp. (formerly Durwyllan Co.) was 
announced Monday by the Thermoid 
Co. of this city. 

Norman Heil, Tripleware president, 
and William Heil, secretary and fac- 


.| tory manager of Tripleware as well 


as junior executives will affiliate 
with Thermoid. J. O. Camp, sales 
manager of Tripleware, will continue 
in that capacity. 


Motor Products Declares 


Detroit, Dec. 13.—A 100 per cent 
stock dividend on common was de- 
clared here today by the Motor 
Products Corp., which voted at the 
same time a cash disbursement of 
50 cents, to be paid prior to the 
stock distribution, and two payments 
of 50 cents each on new common, 
one payable March 31 and the other 
of June 30. 


Declares Dividend 


Chicago, Dec. 13—-The American 
Motorists Insurance Co. has declared 
its quarterly dividend of 2 per cent 
on its capital stock payable Jan. 1, 
1936 to stockholders of record Dec. 
24, 1935. 
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Celebration 


Thirty years ago when the automobile was still depen- | 
dent upon the horse to get it out of mud holes, the Detroit 


Adcraft Club was founded. 


Last week the club celebrated its 30th birthday with a | 


the Ath Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 






| Om fr. | 
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banquet and a 140-page, spiral-bound edition of its maga- | 


zine, The Adcrafter. 


For advertising men connected with the automobile in- 


dustry, the anniversary Adcrafter will hold many stories | 


of famous old-timers, among them 
Theodore MacManus, Leroy Pelle- 
tier, Henry Ewald and others. 


Back when Oldsmobile adver- 
tised itself as the automobile that 
“goes” and a trip from one end 
of Detroit to the other without 
a breakdown was rare, automo- 
bile advertising was just getting 
into swing. The biggest problem 
for the copy writers was con- 
vincing the public that the gas 
buggy would really take you there 
and get you back—if you weren’t 
in too much of a hurry. 


The anniversary issue of the 
Adcrafter recalls some of the old 
classics of the trials and tribula- 
tions of the industry’s early years. 
There are stories of the appren- 
tice days of men now famous in 
advertising, when “The Penalty 
of Leadership” copy started Cad- 
illac on a famous path. Paul 
Hale Bruske tells of his first ven- 
ture into automobile publicity 
under the tutelage of Pelletier, 
when he chaperoned a car from 
Quebec to Mexico City. 

The issue is a swell tribute to 
Detroit Adcrafters and automobile 
advertising, and ADN joins with 
many others in congratulating 
the club both on its birthday and 
on its magazine. 


Gujerathian 


Accompanying this column is 
a reproduction of a Willys adver- 
tisement in the Gujerathi langu- 
age, whatever that is. In case 
you're interested in Gujerathian, 
the large letters spell out “Willys 
77" and the copy goes on to 
stress economy. Readers are in- 
vited to come in for a demon- 
stration. 

To forestall what might be an 
embarassing moment, please don’t 
ask where Gujerathian is spoken. 
We don’t know. 


ldeocs Wanted 


Con vinced that retail automobile 
ealers are in the best position to 
uppraise the advertising appeals 
st effective in their communi- 
the Alexander Film Co., of 
Colorado Springs, is requesting 
their collaboration in getting to- 
gether new ideas adaptable to 
shorts. 

Regular scenario rates will be 
paid for ideas contributed by 
dealers. They must be adapt- 
ible to forceful presentation with 


wcompanying newsreel com- 
ments. 
(Christmas Party 

A “General Motors Family 
Christmas Radio Party” will be 
held in the Masonic Temple 
Auditorium, Detroit, Sunday 
night, Dec. 22, with more than 
1600 General Motors employes 


ind Detroiters attending. 


> 


| 400 mixed voices and Lotte Leh- 
mann, Austrian soprano of the 
Metropolitan Opera Company, 
will join with the 70-piece Gen- 
eral Motors Symphony Orchestra 
under Erno Rapee’s baton to 
present one of the most ambitious 
programs of the current General 
Motors Concerts series. The con- 
cert will be transmitted to the 65- 
station hook-up of the 
WEAF nation-wide network 
which customarily broadcasts 
these programs, and will be on 
the air between 10 and 11 p.m., 
E.S.T. 


W. S. Knudsen, GM executive 
vice-president, will give a Christ- 
| mas message, 


drive next year, Willard F. Rock- 
well, president, said Friday, in an- 
nouncing appointment of Brooke, 
Smith & French as advertising 
agents. 

Timken officials foresee a sharp 
increase in building operations, 
especially home building, in 1936, 
and are planning the most ex- 
tensive advertising and sales pro- 
gram ever used by the company. 
It will be launched just after the 
first of the year, Rockwell said. 

Timken is now marketing air 
conditioning equipment. 





Thinks Farmers 
Should Advertise 
Says E. J. Poag 


Chicago, Dec. 13.—American 
agriculture can do no better than 
take a leaf out of the book of 
industry along lines of organiz- 
ing, advertising and publicizing 
its activities. 

Such was the advice given this 
week by Emerson J. Poag, Dodge 
director of advertising and mer- 
chandising, to some 3,000 agri- 
culturists assembled here _ this 
week for the 17th annual conven- 
tion of the American Farm 
Bureau Federation. 


As the principal speaker at an 
evening session in the Hotel Sher- 
mar. Poag urged the farm lead- 
ers to pool their thinking and 
their resources in a nation-wide 
organization which would bring 
to agriculture the same type of 
economic benefits which business 
and industry have attained for 
themselves through their organi- 
zations. 

Poag stressed the fact that 
close relationships exist between 
industry and agriculture. He ex- 
| horted the Federation to aid in 
building up the farm purchasing 


The General Motors Chorus of | power of the country. 


SEE YOUR 


CHEVROLET DEALER 


BETTER 








A NATION-WIDE DRIVE for O.K.’d used cars is led off with 
this Chevrolet advertisement whick is to be posted Dec. 15. 
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NBC- | 


Drive 

Newspapers will constitute the 
main reliance of Timken Silent 
Automatic Co. in an aggressive | 
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ECONOMY IS THE KEYNOTE of this Willys 77 advertisement | 
It’s the announcement of the 1936 model, and is an 
advertisement of The Imperial Motor Works, somewhere in India. 


in Gujerathi. 
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(Continued from Page 1) 


years of previous service with the 
company—from 1914 to 1921. Fol- 
lowing this he was with W. C. 
Durant to 1928, when he joined 
up with the F. B. Stearns Co., 


| then controlled by the late John 





N.- Willys. From there he went 
to Bellanca Aircraft, along with 
Bill Hurlburt, who brought him 
to Hupp when he came home to 
Detroit and became a tower of 
strength for Vern Drum in the 
rejuvenation of the company. 
* * Eg 

JUST ABOUT the same time 
that Tom MacDonald (no connec- 
tion with Hupp’s Wallace, but 
chief of the Bureau of Public 
Roads at Washington) was an- 
nouncing that during the 1935 
fiscal year 19,480 miles of high- 
ways were built, Edward N. 
Hines of Detroit and Wayne 
County road commissioner, was 
presented with the George S. 
Bartlett 1935 award for outstand- 
ing work in American highway 
development by the American 
Assn. of State Highway Officials. 
This is the first time that such 
recognition has been given to 
other than a state highway offi- 
cial or research engineer. 

* ” * 


TO MY MIND this is belated 
recognition of a man who has 
done more for the development 
of modern highways in this coun- 


| try than any other single person. 


Ed Hines was bitten by the road 
bug when he was chief consul 
of the Michigan division of the 
famous old national organization, 
the League of American Wheel- 
men. That was in 1890, the same 
year I won a road race in Chi- 
cago, riding an “ordinary,” which 
meant a high-wheeled solid-tired 
bicycle. And when the automo- 
bile came along Hines became 
the high priest of modern high- 
ways for the horseless carriage. 


| When Wayne County set up its 


road commission Hines, as well 
as Henry Ford, was named on it. 
And he has been on the board 
ever since. 

* + * 

LET’S “give the devil his due,” 
as the old saying goes, and cite 
a few of Hines’ accomplishments. 

The records show that in 1908 
he introduced concrete to high- 
way building and the first mile 





of concrete highway in the world 
was built in Woodward Ave., De- 
troit, at the Six-Mile Rd. Today 
there are more than 1,200 miles 
of 20-foot concrete roads in the 
county. 


Not only was Hines the first 
to re-surface an existing con- 
crete road with concrete, but 


Wayne County was the first to 
set a 10-foot width as a minimum 
for each traffic lane. 


It was Hines who first con- 
ceived the idea of a white line 
marking off the traffic lanes and 
which now is universal in appli- 
cation. 


Wayne County, following Hines’ 
suggestion in 1912 was first to 
inaugurate snow removal on high- 
ways, which has made all-year 
country driving possible in most 
sections of the United States. 


Too, it was Hines who brought 
about the roadside beautification 
policy of Wayne County, which 
not only means the planting of 
trees along the highways but also 
the removal of advertising signs 





of electric wires along the high- 
ways. 

And so on ad infinitum. And 
please remember that Hines has 
no connection whatsoever with 
any cement company or others 
with axes to grind. He’s one of the 
leading printers in Detroit, just 
John H. Public in person, disinter- 
ested except that he’s riding his 
hobby when he’s boosting for im- 
proved highways. 

* * * 

PUTTING ON my glasses, I 
thumb over “The Automobile 
User’s Guide” as issued by Pontiac. 
It’s so darned different from the 
ordinary type of instruction book 
that I cannot help but comment 
on how good it is. But it ought 
to be good, for it was written by 
none other than Buck Weaver 
(Old Doc Quiz) head of General 
Motors Consumer Research divi- 
sion, working with Pontiac’s serv- 
ice men, 

Of course it is written for Pon- 
tiac car owners, and naturally it 
talks the language of the layman. 
It teachers the owner the art of 
driving, tells him how to start 
the engine, how to shift gears, 
how to steer, how to park, how 
to drive at night, how to drive in 
winter, and a hundred other 
things you don’t find in the ordi- 
nary instruction book. 


Attendance Up 
At Youngstown 
Automobile Show 


Youngstown, O., Dec. 13. 
Youngstown’s biggest and finest 
automobile show closed Saturday 
night, after a five-day showing 
with attendance for the week 
estimated at between 20,000 and 
25,000 persons, which far ex- 
ceeded the total of last year and 
exceeded the Mahoning County 
Automotive Assn.’s_ expectations. 

“We are completely satisfied with 
the show,” Andrew Maguire, 
president of the association, said 
after the doors had closed on the 
final session. “It was the great- 
est advertisement that the auto- 
mobile dealers can have. 

“People here do not appreciate 
the fact that virtually all of the 
new developments in steel can be 
directly attributed to the auto- 
motive industry. When the auto- 
motive industry booms, Youngs- 
town booms.” 


Libbey-Owens Workers 
Given Wage Increase 
Toledo, O., Dec. 13.—A five-cent 
an hour wage increase will be 
granted Libbey-Owens-Ford Glass 
Co. workers under a new agree- 
ment reached here today. 


The agreement, effective Mon- 
day for one year, involves ap- 
proximately 6,000 workers in four 
plants—-at Toledo, Ottawa, IIL, 
Charleston, W. Va., and Shreve- 
port, La. The agreement also 
provides for elimination of geo- 


graphical differentials and for ad- 
justments in inequalities among 


and the limiting or entire removal | workers. 


HOMERL WAaxONGTON 


48TH STREET AT LEXINGTON AVE.,NEW YORK 


Where to stop when you go to New York. 800 


rooms with bath, $3 and up. Dinner and Supper 


dancing with OZZIE NELSON and his orchestra. 


Charles E. Rochester, Mgr + National Hotel 


Management Co., Inc + Ralph Hitz, President 























Buick’s exclusive Anolite piston weighs only half as a permanent business for an automobile dealer. 


much as cast-iron. 


Anolite pistons demonstrate what the public has long 


But that is only part of the picture. 


The important thing about Anolite pistons is that they have 
all the advantages of cast-iron without its handicap of weight. 


To say they wear like iron is a literal truth. They will not 1937 brings. 
score or scuff and do not warp out of round. They are 
porous—hence they have a lubrication value which cast- 
iron has and which aluminum has not. 


You readily see the gain for the seller as well as the buyer 
of Buicks. ! 
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You get a livelier engine to demon- 
strate. You have a Proving-Ground 
tested increase of 150 per cent in 
bearing life. 










You have a light-weight piston story PRICES? $765 AND UP 


which is complete and hole proof Ray Te aaa aT eae mee % 
and entirely lacking in kick-back or ame LLM a Le ee Atlantic 
complaint. Standard and special accessories ca 
groups on all models at extra cost. a @ logical 
Most important — you have a clear- All Buick prices include safety oe la 
; e Am 
cut example of the reason for the glass throughout as standard 4 have al 
equipment. Convenient new / VW properly 
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FIRST OF THE GENERAL MOTORS CARS 


@ BUICK’S THE BUY FOR CHRISTMAS 


But to dealers with a yen for an established business, it is 
the key to permanent possession of a position of respect 
in their community. 


We would still like to hear from such dealers concerning 
the few remaining openings in the Buick organization. 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


GENERAL MOTORS CONCERTS, Sunday 10 to 11 p. m., 
Eastern Standard Time, NBC Red Network—Coast to Coast — 
Symphony Orchestra with Famous Guest Artists 


known, namely, that when Buick does a job it’s done right. ; 


j 


That may not mean much to the dealer who is casting» 
about for a soft spot for 1936—and never mind what 


PROVED BY A PISTON. 


_a jobs always right when 
Buick does it 


ROM the scale-reading in this picture you learn that greatest back-log of consumer confidence that ever built 
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